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interests of trustworthy insurance of all kinds. 
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Tue Spectator has a larger circulation than 
any other insurance journal—and carries no 
“deadhead” subscriptions. 
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STRONG indictment has _ been 
A drawn against the New York State 
Fund for workmen’s compensation by 
James J. Hoey, former second deputy 
Superintendent of Insurance. He points 
out that in many respects the State und 
can do things which stock companies are 
forbidden to attempt and that the com- 
pensation law makes illegal to citizens of 
the State that which it permits to its own 
administrative department. Among the 
discriminations in favor of the State 
Fund he mentions the following: It is 
not subject to supervision or examina- 
tion by the Insurance Department of the 
State; it pays no taxes; expenses for the 
present are chargeable to the general 
funds of the State; there is no require- 
ment for adequate rates, and it can make 
discriminatory rates; it fixes its own re- 
serves ; there is no limit to the risk it can 
assume, and it can pay dividends whether 
earned or not; it can do business after it 
becomes impaired, and can make such 
statements with respect to its solvency 
and the extent of its coverage as it deems 
Proper. Mr. Hoey also claims that the 
exhaustion of the State Fund would 
leave the employees without recourse, 
while, should a private insurer fail, the 
employer would still be held. Many of 
these weaknesses of the State Fund have 
been pointed out from time to time in 
these columns, and it would seem highly 
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essential that the legislature at its next 
session give due heed to the many criti- 
cisms made. 


T will be long after the present genera- 
tion of fire underwriters has passed 
away before the conflagration hazard of 
our great cities will have been material- 
ly lessened by the substitution of safe 
for unsafe buildings. The opportunity 
for a sweeping and destructive: fire in 
New York, or Boston, or Chicago or 
any other large city in this country, con- 
sisting of just the right combination of 
fire, combustible materials, wind and un- 
preparedness, may come to exist at 
almost any moment, and the best efforts 
of man will not serve to stay its 
progress. Two particular factors, how- 
ever, are gradually extending their fields 
of usefulness, and will contribute much 
to the safeguarding of our cities, viz.: 
the automatic sprinkler and the high- 
pressure water service. How many 
times these agencies have preserved 
cities from practical destruction no one 
can say; for it is obviously impossible 
for any man to accurately estimate the 
consequences which might have followed 
a particular fire if it had not been ex- 
tinguished in its incipiency. Neverthe- 
less, it is a moral certainty that many 
fires which have been so extinguished 
by automatic sprinklers or by the 
high-pressure water system were at- 
tended by circumstances which would 
otherwise have occasioned vast property 
losses. So far as can now be seen, the 
two agencies named are those most to be 
depended upon, for many years to come, 
in protecting our cities from the confla- 
one to detect and ex- 





gation danger 
tinguish fires as they start, and the other 
to drown out a fierce and rapidly spread- 
ing blaze. 


Hl American people have become so 
habituated to the occurrence of 

fires that they have almost come to be- 
lieve that the destruction of lives and 
property by fire is a necessary evil, in- 
stead of being, to a very large extent, a 
preventable one. It is, therefore, essen- 
tial to bring home to each individual the 
fact that he personally bears a share of 
responsibility for the fire loss of the 
country, unless he exercises the utmost 
care in avoiding acts which may lead to 
the starting of a fire. One way of im- 
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pressing upon employees in factories and 
other establishments the importance of 
eliminating the fire hazard due to or ac- 
companying smoking is well set forth in 
the following form of notice, which is 
suggested by the Kansas Inspection and 
‘ire Prevention Office: “No Smoking 
Allowed: A Fire Would Put Every Man 
in This Plant Out of a Job.” That shows 
just how an employee and his family 
would suffer because of a fire caused by 
some one’s carelessness, and ought to 
convert every employee into an active 
worker for fire prevention. 


N the Supreme Court of New York the 
right of a fire insurance company to 
cancel a policy upon which it had not re- 
ceived the premium, without tendering 
the’ unearned portion of the premium, 
was‘ upheld, and the case against the com- 
pany for recovery of a fire loss under a 
policy so canceled was dismissed. This is 
obvious justice, though in the past it has 
been frequently held that a cancellation 
notice must be accompanied by the 
amount of the unearned premium. In 
the case in question the policy was de- 
livered to the broker and, apparently, no 
premium was ever paid the insurance 
company, although a receipt seems to 
have been issued erroneously. The 


‘notice of cancellation was sent to both 


broker and insured ninety days after 
issuance of the policy, and fifteen days 
before the fire, without eliciting any ob- 
jection or comment from either until after 
the fire. The insured contended that he 
had paid the premium to his broker, and 
that even if he had not done so the com- 
pany extended credit to the broker. 
llowever, the court held that, if the lat- 
ter contention was true, the credit was 
terminated by the cancellation notice. 
This decision seems to go to the heart of 
the subject, avoiding all entangling con- 
siderations and rendering even-handed 
justice on the actual merits of the case, 


ARINE insurance rates have been 
maintained on a_ fairly steady 

plane for some time past, and there has 
been a notable lessening in the activity 
of the German submarine fleet of late. 
Now, however, for some reason not yet 
generally known, the rates for voyages 
through the Mediterranean to the Far 
East have been considerably advanced. 
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It is surmised that this increase has 
something to do with the situation at the 
Dardanelles, or is due to changing diplo- 
matic conditions in the near East. Aside 
from occasional seizures of relative un- 
importance on the Atlantic, the marine 
insurance situation has been compara- 
tively quiet for a few months; and as 
practically all available tonnage has been 
in use, it would seem that, if nothing un- 
toward happens in the next two months, 
the marine insurance companies are like- 
ly to be able to exhibit good profits in 
their forthcoming annual statements. 
The prospects for the next few years in 
marine insurance also appear to be very 
bright, as there ought to be plenty of 
business, and at remunerative rates. 





HI announcement that one of the 
big life insurance companies will 
lend its support in a very material way to 
the movement begun by the National 
Convention of Insurance Commissioners 
to eliminate the evil of twisting should 
be an example for many others to follow. 
This company proposes to attach to its 
application blanks the question whether 
the applicant dropping any 
other insurance for that asked for in the 
application, and also what insurance is to 
be dropped. Already there have been re- 
ported instances of the success of this 
plan where the company having such a 
query on its application blank learned 
that one of its agents was about to twist 
the business of another company. The 
second company was notified; the agent 
severely taken to task, and the policy- 
holder was informed of the advantages 
to himself in continuing the insurance he 
then carried. 


purposes 


Contingent Commissions.—The discussion 
of the advantages of the contingent commis- 
sion question waxes warm. It is difficult for 
an outsider to decide on which side the argu- 
ment is the strongest. When companies and 
agents agree there is little more to be said, but 
in a majority of cases the agents are against 
it, and only a minority of the companies favor 
it. But the suggestion of certain State Depart- 
ments that they may take a hand in the final 
decision is disquieting. The question is one 
which concerns the companies and the agents 
alone, and the idea that the State will attempt, 
either directly or indirectly, to regulate the 
matter is rather revolting to the independence 
of both parties. By and bye the Department 
Commissioners may undertake to settle the 
rents the companies may pay for their offices 
and regulate the size of the office: ventilators. 
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Savings Banks and Building and Loan 
Associations in Their Relation to 
Life Insurance 





THEIR METHODS AND PRACTICES 








History of Savings Banks in America—Compara- 


tive Investment Features 

In the unwise zeal of many life insurance 
agents efforts have been made to discredit 
building and loan associations in comparison 
with life insurance policies, especially those of 
the more expensive forms—limited payment 
and endowments—and it has seemed well, out 
of a very wide experience and observation to 
comment on this error and assemble some rea- 
sons why these three great institutions are 
really not antagonistic but supplementary to 
each other in serving the needs of a thrifty 
people. 

It is an encouraging fact that during the 
years since the great investigation in New 
York increased emphasis is placed upon the 
less expensive forms, and the whole life plan 
is undoubtedly growing in favor with dis- 
criminating agents and the public. The prov- 
ince of life insurance is coming more and more 
to be recognized, primarily, as protection, while 
the motives urged during the former years of 
tontine life insurance for investments, as well 
as protection, are now less in use than they 
were formerly. That tontine results were gen- 
erally disappointing is a well-established fact. 


History oF SAvincs BANKS 

One hundred years ago there was not a 
single dollar deposited in the savings banks in 
America, for there were no such institutions. 
The first one was founded in Philadelphia in 
1816; New York and Boston followed the ex- 
ample of Philadelphia the same year. Plans 
are now under way for a celebration by the 
American Bankers Association of the cen- 
tenary of the founding of these institutions. 

In 1820, four years after the first one was 
organized, these banks had to their credit only 
a little more than one million dollars. It was 
not until 1883 that their accumulations 
amounted to one billion dollars. The second 
billion was accumulated in the next fifteen 
years. It took only eight years more for the 
third billion; five years for the fourth, and four 
years for the fifth billion dollars of deposits, 
now equal to the assets of the life insurance 
companies. There are now eleven million peo- 
ple who have deposits in these banks, with an 
average of about $500 each. In Philadelphia 
there are 471,000 saving bank accounts. 


3UILDING AND LOAN ASSOCIATIONS 
What is claimed to be the first building asso- 
ciation organized in the United States was 
started in Frankford, then a suburb and now 
a part of Philadelphia, in 1831, the idea having 
originated in Scotland about the year 1815. 
To-day there are in Pennsylvania 1710 asso- 
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ciations, with assets of $233,000,000 and 510,- 
ooo members. Of the 1710 associations in the 
State more than 1000 are in Philadelphia, the 
most congenial home of building associations, 

The assets of all building and loan associa- 
tions in the United States are now stated by 
our best authority to be $1,357,340,000, with 
more than 3,000,000 members, 


3UILDING AssociATION METHODS 

The primary object of building associations, 
in their original and simplest form, is to en- 
able every man to become his own landlord; 
to purchase a home for himself and family by 
paying into a joint concern for a few years 
but little, if any, more than would otherwise 
have been expended in rent. By uniting the 
savings of their individual members a capital ig 
created and distributed into and among the 
hands that rear it. It is the aim of these asso- 
ciations to enable persons in the humbler ranks 
of life to become owners of real property, in- 
stead of renters of it. By the old system of house 
tenancy the many pay rent for the benefit of 
the few; through the building and loan asso- 
ciations the many combine together so as to 
put the rents into their own pockets. Every 
borrower is always a member and _ investor. 
Investors or members contribute $1.00 per 
month per share, until each share, including 
the profits of the business, reaches the ulti- 
mate value of $200. In many of the associa- 
tions the shares reach maturity in about 140 
months. No person is allowed to borrow from 
the society unless he is a member or becomes 
one. The monthly receipts are loaned to mem- 
bers only in sums of $200 or multiples of that 
amount. Those who borrow are required to 
furnish satisfactory security, usually real es- 
tate mortgage, and for each $200 borrowed 
they are required to pay $1.00 per month in- 
terest besides the other $1.00 which is paid 
toward a new share of stock which is ulti- 
mately to become worth $200, When the 
monthly deposits with profits make each share 
of stock worth $200 the share of the borrowet 
cancels the debt of $200 which he owes the 
society. The member who has not borrowed is 
entitled to and receives his $200 in cash. The 
reasons why the shares of a well-managed 
building and loan association are more profit- 
able as an investment than the life insurance 
policy, considered as an investment, are these: 

First. The expenses of the association are 
nominal, the secretary being the only paid 
officer, and his salary small, averaging in Penn- 
sylvania associations about $400. A_ small 
amount of rent is paid for the use of some 
small hall once or twice a month only for the 
meetings. The directors get no pay, and the 
fixed charges are extremely small, this item 0 
rent, small secretary’s salary and moderate 
lawyers’ fees practically covering all. 

Second. Another reason for the large 
sult is that a full six per cent rate of interés 
is charged on loans; fines are collected for de- 
linquent dues and from retiring members, a™ 
there are premiums on loans where there § 
competition for money, which is loaned to the 
highest bidder, his security being satisfacto”’: 
Philadelphia has a peculiar reason for the 
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great local success of these building and loan 
associations. Edward J. Cattell, our city 
statistician, recently stated that there are in 
Philadelphia to-day 300,000 skilled laborers, of 
whom about 140,000 own their own homes. 
This is the field for the building association. 
The great variety of industries in Philadelphia 
makes it more safe for the skilled mechanic 
to own his home here than in other cities, be- 
cause if one industry is dull another is open 
for his labor, all within his reach; and it is 
the plan of the great transportation scheme 
now being developed in Philadelphia to make 
it easy for a mechanic to travel from his home 
to his workshop, however far apart they may 
be, for a single five-cent fare. In Chicago the 
distinguished social worker, Jane Addams, has 
discouraged the ownership of homes by labor- 
ing men on the ground that men can be more 
independent and freer to shift into improved 
conditions if they are not anchored in a par- 
ticular section by the ownership of a house. 
This reason does not apply to Philadelphia in 
the same degree. 

It is impossible for savings banks to be cor:- 
ducted with fixed expenses so low as well- 
managed building and loan associations, The 
dues collected by the Pennsylvania associations 
in the year 1913 were about $44,000,000, 
while the expense for salaries of secretaries 
amounted to only a little more than one and 
one-half per cent of these monthly dues alone. 
Another advantage which the building associa- 
tion has over the savings bank is that saving is 
compulsory. While the depositor goes to the 
savings bank when he is in the mood, at ir- 
regular times, he is obliged to pay his dues to 
the building association promptly once a month 
in order to escape a fine; and this is a very 
important developer to thrift. 

Life insurance companies, with their great 
accumulations of money for investment, have 
not as yet been able to meet the wants of the 
purchasers of moderate homes to any great 
degree. A number of companies which have 
specialized on efforts in this direction seem to 
have become discouraged, and it is a question 
whether it is not better for life insurance com- 
panies, savings banks and building associations 
to each develop its own field, without attempt- 
ing to do the work of the other class of com- 
panies. The savings bank and the building 
association cannot furnish life insurance, and 
life insurance companies cannot properly do 
the work of these other organizations so well 
as they can do it themselves. The logic of the 
situation, therefore, appears to the writer to 
be that the life insurance companies should 
sympathize with and encourage savings banks 
and building associations as doing very im- 
Portant work, while they as insurance com- 
panies put more emphasis upon that insurance 
Protection which the other organizations can- 
not furnish. VETERAN. 

Philadelphia, Nov. 2, 1915. 


_ George H. Barmore, who has been engaged in the 
life Insurance field for the past seventeen years, 
during which he was connected with the Mutual Life 


of New York, has joined the Farmers National Life of 
Chicago, 
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NATIONAL LIFE OF DES MOINES 
Suits of Former Officers Against Company 
Settled 


An agreement has been reached in the courts 
of Des Moifies whereby damage suits for $250,- 
000, brought by Henry Pyle, former president 
of the National Life Assurance Association of 
Des Moines, against various State officials, are 
dismissed. By the agreement Mr. Pyle receives 
$1800, which he claimed to have loaned the con- 
cern at the time he was president and which 
was not restored to him when he resigned. His 
son, H. Percival Pyle, who also resigned as an 
official of the concern, receives $3000 of the 
$3600 he claimed was due him under an unex- 
pired contract. 

The agreement follows Mr. Pyle’s attempt in 
the courts at Des Moines to oust former Judge 
James Hewitt from the presidency. Attorney- 
General Cosson appeared for Judge Hewitt. 
The case was dismissed, when a motion was sus- 
tained by the court for a directed verdict on 
two grounds: first, that it was not brought 
within the time allowed by the statute under 
the circumstances at hand; second, that a suit 
for removal of the president of an assessment 
life insurance concern must come through the 
State Insurance Department or the office of the 
Attorney-General. 

By the term of the agreement the damage suit 
brought against the association by Pyle ends. 
So does the damage suit filed against State 
Commissioner Emory H. English and the Amer- 
ican Surety because of alleged “unlawful inter- 
ference’ with election of officers and directors 
in the National. And so does also suit brought 
by H. Percival Pyle, who alleged that he was 
unlawfully deposed as vice-president. 

This litigation has been unpleasant and has 
given the National much publicity of an unwel- 
come character. It is thought that the settle- 
ment effected this week winds up the case and 
the National will have no further trouble. It 
is declared by the State Department to be in 
excellent condition. 


Southwestern Life Convention 

The Southwestern Life held its Twelfth Annual 
Agents’ Convention at the home office in Dallas, 
Texas, October 28 and 29. All of Thursday, the 
28th, and the morning of Friday, the 29th, were 
taken up by business sessions. 

Luncheon was provided in the Ladies’ Ordinary 
of the Oriental hotel on Thursday. A most de- 
lightful banquet was held on Thursday evening 
in the Palm Garden of the Adolphus hotel and, 
after the business sessions adjourned on Friday, 
the entire party was taken to luncheon at the 
Dallas Country Club. 

On Thursday morning talks were made by the 
officers of the company and the results of sev- 
eral contests announced. The presentation of 
new and improved policy forms, which came as 
a complete surprise to the agency force, 
aroused great enthusiasm. 

A feature of the Thursday meeting was short 
talks by individual agents, giving their own ex- 
periences in writing Southwestern Life applica- 
tions. A prize of $10 was awarded for the story 
judged to be of most educational value. 

The speakers of the banquet in the evening 
were as follows: Invocation, Dean Harry T. 
Moore; Hon. Henry D. Lindsley, Mayor of Dal- 
las; Bishop E, D. Mouzon of the M. E. Church, 
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South; Louis Lipsitz, president of Chamber of 
Commerce and Manufacturers Association, and 
J. Howard Ardrey. T. W. Vardell was toast- 
master. 

At the presentation of prizes, which followed, 
W. A. Gamble, president of the Southwestern 
Life Club for the year, received a handsome gold 
watch, and J. S. Shaw a handsome sterling 
silver coffee service. 

J. Howard Ardrey, who has been for many 
years a director of the Southwestern Life, was 
presented with a handsome set of silver flower 
vases, in token of the affection and regard in 
which he is held by all connected with the com- 
pany. Mr. Ardrey leaves Dallas January 1, to 
assume his very responsible and important duties 
as vice-president of the National Bank of Com- 
merce of New York city. 

The Southwestern Life ‘Efficiency Cup,” pre- 
sented by the secretary, was won this year by 
F. E. McGonagill, whose middle initial, it was 
found, stood for the word “efficiency.”” The 
Efficiency Cup is of solid silver and is held only 
for one year, but Mr. McGonagill was presented 
as winner of the cup, with a gold belt buckle 
suitably engraved, as were also R. L. Ray and 
W. D. Arden, winners of the Efficiency Cup in 
two preceding years. 


Columbia, S. C., Association Officers 

At the recent annual meeting of the Colum- 
bia, S. C., Life Underwriters Association the 
following officers and committees were elected 
for the ensuing year: President, M. M. Matti- 
son, Mutual Benefit, Anderson; vice-presidents, 
Carroll H. Jones, Fidelity Mutual, Columbia, 
and Fred S. Munsell, New York Life, Columbia; 
secretary-treasurer, Walter F. Going, Missouri 
State Life, Columbia; executive committee, R. 
H. Ferguson, Prudential, Spartanburg, chair- 
man; Louis Sherfesee, State Mutual Life of 
Massachusetts, Greenville; William M. Carter, 
Germania Life, Columbia; C. W. Estes, South- 
eastern Life, Columbia, and William A. 
Hantske, Metropolitan Life, Columbia. 


Illinois Life’s Valuation of Calls 

The Illinois Life is a firm believer in pound- 
ing away at interviews, one of its mottoes being 
“To sell policies, see people.”’ It requested its 
agents to keep a record of their insurance in- 
terviews made between September 20 and Octo- 
ber 16. It analyzed a number of these reports 
and found that 1870 calls led to 1130 interviews 
on insurance, resulting in the closing of 175 


_applications for $359,630, with commissions of 


$6,631.89. The average value of each call was 
3.55 and of each interview $5.87. The percen- 
tage of applications closed to calls was 9.4 per 
cent, and to interviews 15.5 per cent. The aver- 
age commission per $1000 was $18.42 and the 
average earnings of the agents for the period 
was $265.07. The best record on the average 
value of interviews was made by an agent who 
reported 68 calls, 24 interviews and five applica- 
tions for $36,000, with commissions of $667 and 
an average value of $27.79 for each interview. 


Vice-President Columbus Mutual Life 


Announcement has been made to the effect 
that Noah G. Spangler has become first vice- 
president of the Columbus Mutuai Life Insur- 
ance Company of Columbus, Ohio. Mr. Spangler 
will be actively connected with the affairs of 
the company. The announcement of this change 
was made ag of November 1. 
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LIQUIDATION COMPLETED 





Grand Lodge, New York, of Ancient 
Order of United Workmen Closed Up 





TWENTY-SEVEN PER CENT DIVIDEND 





Career of Old Order—Assets Were Less Than 
#100,000—Department Report 


It was announced at the State Insurance De- 
partment that Superintendent Jesse S. Phillips 
has completed the liquidation of the Grand Lodge 
of the Ancient Order of United Workmen of the 
State of New York, and last Monday filed his 
final report. The Ancient Order of United 
Workmen is reputed to be the oldest fraternal 
order in the United States; and the New York 
jrand Lodge, which was a beneficiary jurisdiction 
of the supreme lodge or national body, was in- 
corporated under the Insurance Law of this State 
and has been in existence since 1873. During 
the earlier years the membership of the New 
York Grand Lodge exceeded 40,000. Prior to 
1904 the rate charged to members for insurance 
was one dollar per thousand per month, which 
proved inadequate to pay the current claims for 
death benefits. After several hundred thousand 
dollars of unpaid claims for death benefits had 
accumulated the rates were increased. A whole- 
sale withdrawal of members who were unwilling 
or unable to pay such increased rates followed. 

When the business of the order was taken 
over by the Insurance Department in April, 1915, 
the membership had heen reduced to less than 
1800, the liability of the order for unpaid death 
claims, as ascertained and reported by Superin- 
tendent Phillips, aggregated $383,484.14, and the 
assets amounted to the sum of $97,300.14. The 
living members of the order were reinsured in 
the Grand Lodge of the Ancient Order of United 
Workmen of Connecticut. 


DIVIDEND OF 27 PER CENT 


The report shows assets on hand amounting to 
$105,562.97, from which will be deducted $657.91 
for expenses, leaving a total of $104,905.06 for 
distribution among the creditors. This amount 
is sufficient to pay a dividend of slightly more 
than twenty-seven per cent to the 567 claimants 
for death benefits. 

The necessary work in the liquidation of. this 
order was performed under the direction of Fred- 
eric G. Dunham, chief of the Liquidation Bureau 
of the State Insurance Department, who is an 
attorney-at-law and for whose services the 
State makes a charge of the pro rata propor- 
tion of his salary which is included in the item 
of expenses given above. In this way the usual 
expenditure for attorneys’ fees, which consti- 
tutes one of the chief items of expense of liqui- 
dation under a receiver, was avoided. The total 
expense amounts to less than two-thirds of one 
per cent of the fund realized. 

The records show that the State Insurance De- 
partment has liquidated fifty-nine companies 
since May, 1909, when the Liquidation Law was 
enacted, of which the present proceeding is the 
thirty-sixth to be completed. Assets aggregat- 
ing over $8,000,000 have been handled by the 
Liquidation Bureau, and an enormous saving has 
resulted to the policyholders and creditors of in- 
solvent insurance corporations. 


Special Agents Elect Officers 
The organization of the Chicago Life Insur- 
ance Field Mens Club was completed Thurs- 
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day at a luncheon held at the Hotel Sherman, 
with about fifty present. The name was selected, 
plans for its work were discussed, and the fol- 
lowing officers were elected: President, Alfred 
Holzman, Mutual Benefit; vice-president, Frank 
E. Jones, New England Mutual; secretary and 
treasurer, Adam J. Weckler, Northwestern Mu- 
tual; directors, F. A. Cotharin, Union Central; 
F. A. Saxe, Fidelity Mutual; F. A. Fay, Phoenix 
Mutual; A. VanVlissingen; A. C. Wegner, New 
York Life; F. W. Taylor, Northwestern Mutual; 
L. Laib, Union Mutual, and G. Brown, Mutual 
Benefit. 


The Late S. C. Dunham 


As announced in THE SPECTATOR last week, 
Sylvester Clark Dunham, for fourteen years 
president of the Travelers Insurance Company 
of Hartford, died on Tuesday, October 26, of 
pneumonia, in his seventieth year. His con- 
nection with the Travelers had extended over 
a period of thirty years, and when the founder 
of the company, James G. 
1901, Mr. Dunham was the logical successor to 
the presidency. Under his direction the Trav- 
elers has made a remarkable record of prog- 
ress in all its branches and is to-day stronger 
than ever in financial strength and in the esti- 
mation of the public. 

Funeral services were held on Friday last at 
Hartford, when there were in attendance large 
numbers of Connecticut’s leading citizens, in- 
cluding Governor Marcus H. Holcomb, as well 
as many officials of insurance companies rep- 
resenting all classes of Eastern companies. 
Mr. Dunham, a portrait of whom appears else- 
where in this issue, was prominent in connec- 
tion with the various national bodies of insur- 
ance men and had served on the executive com- 
mittee of the Association of Life Insurance 
Presidents, and also as president of the Board 
of Casualty and Surety Underwriters. His force- 
ful and genial personality will be sorely missed 
in the office of his company, as well as in other 
lines where his activities were displayed. 


Cedar Rapids Life Examined 


The Iowa Insurance Department recently com- 
pleted an examination of the Cedar Rapids Life 
Insurance Company of Cedar Rapids, showing its 
financial condition as of August 31, 1915. The 
report shows that the company had on August 
31 admitted assets of $409,473, net reserve of 
$316,577, surplus (including reinsurance fund) of 
$33,592, and insurance in force of $4,870,405. 

The examiners in their report complimented 
the company on its policy forms, which, they 
say, are liberal in their terms and are well 
and clearly worded. The examiners said of the 
company’s method of handling death claims: 

All claims paid during the twenty-five month 
period covered by this examination were care- 
fully examined, and in all cases it was found 
that settlement had been made in accordance 
with the terms of the policy, there being no 
record of any delay in settlement after due 
proof of death had been completed and filed in 
the office. 


Masons Annuity of Atlanta 

On the recommendation of the Georgia Insur- 
ance Department the Masons Annuity of At- 
lanta has arranged to increase its rates to meet 
its obligations on its annuity contracts. This 
organization, though not fathered nor indorsed 
by the Masonic Fraternity, is managed by 
Masons and confines its membership to Masons. 
The policies of the organization provide for an 
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annuity during the old age of the members, and 
in case of the death of an annuitant the in- 
come is to be paid to the widow during widow- 
hood and to the children until they attain their 
majority in case the widow remarries. An ex- 
amination of the organization by the Georgia 
Insurance Department about two years ago 
showed that this service was furnished to mem- 
bers at inadequate rates. In trying to meet 
all its obligations a shortage of assets had oc- 
curred, which, in the opinion of the Insurance 
Department, could easily be made up by in- 
creasing the rates and altering some of the 
policy provisions whereby the promises might 
be cut down. The officers of the association 
will comply with the Department’s request. 


Boston Life Underwriters Association 

The Boston Life Underwriters Association held 
its annual meeting last week, and the following 
officers were elected: Alexander S. Browne, in- 
spector of agencies of the New York Life, presi- 
dent; Leon F. Foss, Berkshire, and Frank H. 
Stratton, Equitable Life, vice-presidents; Joshua 
B. Clark, State Mutual, secretary, and Edward 
Marsh, John Hancock Mutual, treasurer. Execu- 
tive committee, Paul S. Burns, Mutual Life, 
chairman; F. E. DeGroat, Mutual Benefit; Seldom 
D. Bartlett, Metropolitan; Walter L. Tougas, 
Union Central; Frank E. Harlow, New England 
Mutual, and Robert F. Blakeslee, Provident Life, 
and Trust. 

The reports submitted at the annual meet- 
ing showed the association to be in a flourish- 
ing condition and the membership to be within 
half a dozen members of its high record mark. 
The committee on publicity reported that the 
sum of $1000 had been raised for general pub- 
licity work, of which $250 was sent to the Na- 
tional Association. The remainder will be ex- 
pended in three Boston dailies for weekly ad- 
vertisements to the end of the year. 

Following the business meeting an excellent 
dinner was enjoyed in the City Club, the after- 
dimher speakers being F. H. Stratton, delegate 
to the National Convention; Dean Gay, of the 
Harvard Graduate School of Business Adminis- 
tration, and Dr. Edward Dwight, medical diret- 
tor of the New England Mutual. 


Rodman Wanamaker Enters Mutual Life 
Board 


Rodman Wanamaker, a son and _ partner o 
John Wanamaker, is a very able business mal 
of wide experience, now fifty-two years of age 

His election as a trustee of the Mutual Life 
is most appropriate. He is credited with be 
ing the most heavily insured man in the world, 
carrying four and a half million dollars ! 7 
life insurance, of which one million is in the 
Mutual Life, one million in the Prudential and 
the balance in smaller amounts in many comp 
nies. 


Northwest Texas Association Formed 

Organization of the Northwest Texas Assoc! 
ation of Life Underwriters, which has_ bee 
under way for several weeks, was perfected # 
a meeting in Fort Worth recently, when thes? 
officers were elected: President, H. W. Crowley: 
first vice-president, W. N. Dobbs; second vit 
president, T. M. Armstrong; secretary, C. . 
Montgomery; treasurer, John G. Eaton. The 
directors are: W. A. Scarfborough, W. © 
Dugger, R. M. Webb and Roy O’Carroll. 














irsday 


ers, and 
the in- 
widow- 
in their 
An ex- 
Georgia 
irs ago 
[tO mem- 
to meet 
had oc- 
isurance 
by in- 
of the 
s might 
sociation 
lest. 


ation 
tion held 
ollowing 
whe, in- 
e, presi- 
‘rank H. 
; Joshua 
Edward 
Execu- 
ial Life, 
+ Seldom 
Tougas, 
England 
lent Life, 


al meet- 
flourish- 
ye within 
rd mark. 
that the 
eral pub- 
the Na- 
ll be ex- 
eekly ad- 


excellent 
he after- 
delegate 
se of the 
Adminis- 
cal direc: 


ual Life 


artner of 
iness man 
rs of age 








utual Life | 


with be- 
the world 
dollars of 
is in the 
ential and 
ny compa 


“ormed 
as Associ: 
has bee? 
srfected 4 
vhen theé? 
Crowley: 
cond vite 
ry, Cc & 
aton. THe 
ty 





Tr ~" " 
i® Spectator, November 4, 1915. 


, 








LATE 








SYLVESTER CLARK DUNHAM, 


) . oom al 
PRESIDENT, TRAVELERS INSURANCE 


Diep Ocroser 26, 1915 


COMPANY 























prove 
it ca 
with 
fixed 
acce] 


the ] 
Emp 
abou 
in A 
com 
mea 
tion 
Aug 
is 0 


as 1 
nea 


wil 
Lif 
lier 
def 
Lif 
cla 














— 





November 4, 1915 


REINSURANCE DEAL 





International Life of St. Louis Makes 
Bid for Empire Life of Atlanta 





DETAILS OF THE PLAN 





Georgia Insurance Department Now in Charge 
of Empire—Court Must Approve Change 


A plan for taking over the assets of the Em- 
pire Life Insurance Company of Atlanta and as- 
suming the liabilities of that company has been 
submitted to Insurance Commissioner Wright of 
Georgia by the International Life Insurance 
Company of St. Louis. The deal must be ap- 
proved by the Superior Court of Georgia before 
it can be fully consummated. In accordance 
with this requirement, November 13 has been 
fixed as the date when the contract may be 
accepted or rejected. 

Under the terms of the contract offered by 
the International, that company will finance the 
Empire’s building at Augusta and a mortgage 
about to come due on the home office building 
in Atlanta. About $350,000 will be required to 
complete the building at Augusta, and as a 
means of providing that amount, the Interna- 
tional will take a mortgage on the property at 
Augusta, including the building adjoining, which 
is owned by the Empire Life, and also will take 
a mortgage on the Atlanta building, as well 
as take care of the mortgage falling due in the 
near future. 


ASSUMES POLICY OBLIGATIONS 


By the terms of the deal the International 
will take over all the business of the Empire 
Life, together with the admitted assets, and a 
lien will be placed on the policies equal to the 
deficiency in the reserves. The International 
Life will pay all outstanding death and annuity 
claims of the Empire, with the exception of a 
few which have been specifically provided for. 
Future claims will be paid in full without re- 
gard to the lien. The Empire Life has about 
$10,000,000 insurance in force on its books and 
more than $7,000,000 has lapsed during the past 
two years, 

The International is a strong company, hav- 
ing upward of $4,500,000 assets. The total in- 
come in 1914 was $2,545,578. Its total outstand- 
ing insurance in force was on December 31, 1914, 
$40,913,384, 


West Coast-San Francisco Life 

The West Coast-San Francisco Life Insurance 
Company has announced the appointment of 
Wilbur S. Tupper as manager of the Central 
California department of the company. Mr. 
Tupper is well known to the insurance men of 
California. The development of the Conserva- 
tive Life Insurance Company in its insurance 
operations largely was due to his energy and 
resourcefulness. 


Company Tidings 
—The Pacific Mutual Life of Los Angeles has just 
determined its scale of dividends for 1916. There is 
no change over the scale as used in 1915. 


~The Excelsior Life of Toronto has inaugurated a 
Special campaign for the month of November, during 
which the agents are asked to write $500,000 of new 
business, 

~The New York Life paid $17,644,335 in death 
claims, cash values, dividends and annuities during 
July, August and September. The amount paid to the 
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beneficiaries of deceased policyholders was $6,777,476 
and to living policyholders was $10,866,859. 

—The Beneficial Life Insurance Company of Salt 
Lake City, Utah, has been licensed to do business in 
Texas for the current year. This company has a 
capital stock of $200,000. 

—The Detroit Life of Detroit reports that the new 
insurance paid for during the first nine months of the 
current year was $2,101,000, compared with $1,805,689 
for the same period of 1914. 

—During September the Travelers of Hartford paid 
for 1905 life policies for more than $4,800,000, an 
increase of 271 policies and more than $750,000 in- 
surance over September, 1914, 


Life Notes 


~There are no suits pending at this time against the 
Amicable Life of Waco in any court. 

—Vernon T. Grizzard has been appointed general 
agent for the Atlantic Life of Richmond for Western 
Tennessee and Northern Mississippi, with headquarters 
at Memphis. 

—A man of character and ability who has had a 
successful career as a field man and executive in both 
ordinary and industrial business advertises his services 
in another column. 

—J. F. Vaile of Denver has resigned as a member 
of the board of trustees of the Northwestern Mutual 

Life of Milwaukee, but no successor was named at 
the quarterly meeting. 

—-A convention examination of the Inter-Mountain 
Life Insurance Company of Salt Lake City by the 
States of Utah and New Mexico was completed October 
16. Paul L. Woolston of Denver was the actuary in 
charge. 

—J. O. Ryan, who has for some time been super- 
visor of agents for Ohio for the Pittsburgh Life and 
Trust, with offices in Cincinnati, has taken the Dayton 
general agency of the company and will move to 
Dayton. F. D. Lombar succeeds him as State super- 
visor of agents. 

—T. P. Johnson, associate general agent of the 
Equitable Life of New York, who has been vice-presi- 
dent of the Louisiana Life Underwriters Association, 
has been elected president of the organization, suc- 
ceeding Wilson Williatis, general agent of the New 
England Mutual. 

—John M. Mulford of Lebanon, Ohio, retiring 
auditor of Warren county and editor of The Western 
Star of Lebanon, has been made supervisor of agents 
of the Equitable Life for Southern Ohio, with offices 
at Equitable headquarters in Cincinnati. He will also 
maintain an office in Lebanon, however, with G. F. 
Brown as partner. Mr. Mulford was at one time gen- 
eral agent of the company at Columbus, and has since 
been under contract with it, and was also formerly 
secretary of the American Insurance Union of Colum- 
bus. 


GREAT CAMPAIGN COMPLETED 
Metropolitan Canvassers Make Fine 
Showing 
During the first three quarters of the cur- 
rent year the Metropolitan Life Insurance Com- 
pany of New York conducted a great industrial 
campaign. Contingents in every State and Ter- 
ritory in which the company operates were in 
competition for a trophy to be awarded to that 
contingent which made the largest average in- 
crease per week per agent during the period. 
Under the superintendency of G. R. Jacobs, 
the Imperial Valley (Cal.) district ranked first, 
with Sydney (Canada), under Superintendent 








F. L. Ray, second, and Stratford (Conn.), under 


Superintendent J. B. Platt, third. The remark- 
able thing about this result is that at the 
close of the six months’ period Sydney, Canada, 
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was down among the forties. An extra effort 
during the past three months brought the dis- 
trict into second place. 

W. F. Monahan, superintendent at Engle- 
wood, Ill., led all others in the amount of in- 
crease. His district finished ninth in the aver- 
age increase campaign. The second place in 
amount of increase was taken by Abraham 
Levy of Manhattan, N. Y., and third place by 
W. C. Martin of the St. Clair, Mich., district. 


Home Life Ins. Co. of America 

The Home Life Insurance Company of America 
of Philadelphia recently completed a two-week 
industrial effort, during which time some phe- 
nomenal records were made by the various dis- 
tricts and individual agencies. The Wilkes- 
Barre district led in this effort with an aver- 
age of fifty-nine applications per man. The 
total for the effort was 3339 applications, or 
about five times greater than any industrial ef- 
fort ever before attempted by this field force. 
These good results were due in a measure to 
an innovation introduced by their field man- 
ager, J. C. Maginnis, who divided the field into 
two groups and sent out two imaginary trains, 
manned by a crew of the leading field men, 
limiting each car to one hundred applications. 
The trains moved on time through the various 
districts and great rivalry existed between 
these districts in an endeavor to secure the 
greatest number of car loads. 

The results of this effort, as well as the 
other commendatory results, appearing from 
time to time in the reports of this company 
for the past two years, are undoubtedly due to 
the efficient organization which Mr. Maginnis 
has built for the Home Life. The field force 
of the Home Life Insurance Company is a credit 
as an organization to any company. 

The increase in industrial so far this year 
amounts to $1474. The collection percentage of 
this industrial business throughout the field is 
99.2. The arrears, as will be observed from 
this fine collection percentage, are correspond- 
ingly low, with heavy advance payments on 
some of the debits. The industrial field is con- 
tributing largely to the big ordinary increase 
which this company is making, and the results 
generally are a tribute to the company’s force 
and its management. 


How to Secure Ordinary Business 

H. Thomas Head, president of the Public Sav- 
ings Insurance Company of Indianapolis, has the 
following programme for his agents: (1) In- 
troduce your business; (2) policy; (3) rate 
book; (4) insurance—sentimental; (5) read from 
clipping; (6) talk your company; (7) thirty-one 
days’ grace; (8) loan, full reserve; (9) non-for- 
feiture privileges; (10) disability clause. 

The above is a programme suggestion to fol- 
low in canvassing ordinary prospects. A great 
deal might be added to this, some changes might 
be made in the arrangement, or an alteration 
here and there might be made to some advan- 
tage; but the plan should not be deviated from. 
A general practice throughout the field in the 
use of this programme scheme in canvassing for 
ordinary will unquestionably work a wonder- 
ful improvement in the efficiency of the field 
force in closing and producing a greater volume 
of good ordinary business. 

Numbers up to a hundred or more might be 
given, as the subjects to be discussed for the 
purpose of inducing prospects to take insur- 
ance are inexhaustible. Ten have been simply 
for the purpose of illustrating the idea, 
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INDUSTRIAL INSURANCE 





Some Genera! Information for the Public 
on This Great Institution 


ITS MEANING, HISTORY AND BENEFITS 





Eilmination of Pauper Burials—Its Permanence 
Plain Talk 

Industrial insurance is a term meant to con- 
vey the idea that it is for the working people. 
It really means a precaution against possible 
want and distress in a family at the time when 
death enters the household, therefore each and 
every member of the family has a vital interest 
in it. 

The idea of life insurance was suggested by 
the necessity of providing means for proper 
burial of the dead, and various systems were 
inaugurated in Europe for the purpose. The 
early history of nations shows that when a 
death occurred in a community all activity was 
suspended until the body was properly interred. 
From this custom originated funeral rites and 
processions, which are now usually confined 
to the family of the deceased. The increase 
of population, the establishment of villages, 
towns and cities, developed the necessity for 
cemeteries, professional undertakers and sun- 
dry other things which created an expense. It 
was at that point that guilds, burial societies 
and the like had their origin, it being found 
that many people died leaving no funds what- 
ever to provide for funeral expenditures, and 
the duty fell on the community with the neces- 
sity for pauper burials in a Potter’s Field. 
The people were very properly trained to con- 
sider pauper burial as a disgrace, and societies 
were formed to encourage improvident indi- 
viduals to lay by a small sum monthly in dues, 
while a general assessment was levied to make 
up deficiencies. 

These early organizations had a certain ele- 
ment of charity which was one of the diffi- 
ties to be overcome when life insurance was 
crystalized into a business contract. 

Pauper burials in the city of New York in 
1870 numbered 2897; in 1871, 3502; in 1872, 
4086. The mortality was extremely high, and 
many societies and fraternal orders could not 
meet the assessment necessary to bury the 
dead, the city authorities being forced to pro- 
vide place and materials for the purpose. At 
that time industrial insurance was making its 
uphill fight in Great Britain. Poorly informed 
individuals of prominence had condemned it, 
the public press had gone on record by pro- 
nouncing it a swindle. For instance, the New 
York Times in 1853 had printed the following: 
“He who insures his life or health must be 
indeed a victim of his own folly or others’ 
knavery.”’ 


CLEARING A MISUNDERSTANDING 
Such violence of opposition was due to the 
fact that the subject was not then understood, 
but it had the effect of keeping poor people 
from insuring themselves. Strange as it may 
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appear the well-to-do were taking out ordinary 
life policies, and several of the older compa- 
nies were doing a large business among the 
rich. In 1874 the pauper burials were a con- 
siderable item for the taxpayer to face, and 
may have somewhat decreased the antagonism 
toward life insurance and helped in this way, 
but the most effective aid was given to insur- 
ance for working people when it was decided 
to send out canvassers from house to house to 
solicit insurance at the fireside, and still better 
when arrangements were made to allow the 
premiums to be paid weekly, the collections to 
he made at the homes of the assured. This 
simplified the entire question. Further, the 
premium charged was not adjusted according 
to the amount of the policy, but the amount of 
insurance was graded according to the sum 
per week which each person could afford to 
pay. Thus it was placed entirely within the 
means and convenience of the most humble. 

The year 1875 may be considered the turning 
point of life insurance, so that poor people 
could get its benefits. It was not a principle 
whereby the wants of a few were assessed on 
the many, like the old societies and fraternal 
orders, but it was an honorable business con- 
tract—straightforward and easily understood 
by all. It had been tried repeatedly in Europe, 
but with one exception always failed. It began 
its successful career in the United States in 
1875, and since then the good it has done can- 
not be measured. 

Because it was inherently good, because it 
was fundamentally honest, because the people 
began to understand it, this gigantic institution 
thrived for the people and by the people. They 
have made it what it is by their patronage and 
support. There is no element of charity or 
benevolence attached to it, and the people are 
going to foster and promote industrial insur- 
ance as long as the world exists, because they 
need it. It has become indispensable to social 
economy. The person who would to-day sug- 
gest that the institution of life insurance 
should be abolished would be promptly put in 
a sanatorium for his own safe keeping. To 
remove this factor from the happiness and se- 
curity of the present generation would un- 
doubtedly result in unspeakable disaster. 

3efore leaving the historic phase of this sub- 
ject it is necessary to refer to an agitation 
which has occasionally been exploited—the 
awful calumny on woman that insurance on 
the lives of children prompts mothers to kill 
their little ones. Some social workers have 
undertaken to provide statistics to back up 
such an accusation. 


INFANTILE INSURANCE 


The very idea is monstrous; it cannot be 
compared with any other fantastic product of 
the imagination. The serious consideration 
of any such theory is an insult to motherhood 
that could not possibly have emanated from 
the mind of any normal parent, or the mind 
of a person who ever felt the pressure of a 
mother’s hand. We will, therefore, dismiss 
it after stating that records prove it untenable, 
and infantile insurance has always begun at 
such a small sum that its possession would sup- 
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ply the parent with barely enough to bury the 
remains. 

To enumerate all the benefits of industria] 
insurance would be impossible. The subject 
has become an inexhaustible source of inspira- 
tion for writers, and in selecting only a few 
benefits of the many derived by the public at 
large, it is very difficult to choose the most 
important. It is a means to a great end. 

First of all its own solidity, its own solvency, 
based on business principles, thoroughly tried 
and tested by all the means known to both law 
and finance, must be considered the foundation 
on which all else is dependent. It is for many 
the only asset, therefore it must be and it js 
unquesticnably secure. All honor to the men 
who made the fight and carried it to the sum- 
mit of popular utility and success. 

One of the foremost benefits to society is 
that this institution is an educational medium 
for both young and old, encouraging frugality 
and providence, industry and thrift among a 
class sadly in need of such teaching, spending 
a liberal sum each year on pamphlets and other 
printed matter which tend to elevate the ideals 
of people who have not the incentive presented 
by any other medium. Its influence for good 
is world-wide. Furthermore, it is keenly on 
the alert to influence city and State institutions 
to promote improvements for the health of 
their inhabitants, to care for the sick and pre- 
vent loss of life. Of all advocates of safety 
first the insurance companies are the pioneers, 
and for all such service charge nothing; in 
fact, the results obtained enable them to de- 
crease the rates of premiums, especially so in 
the case of children. 


Wuere Companies Lose 

There is an erroneous impression that the 
companies profit from lapsing policies. The 
contrary is proven by the fact that they do 
everything possible to prevent lapses, granting 
numerous privileges of revival, etc. Statistics 
prove that the profit in insurance comes from 
the longevity of the insured who pays his pre- 
mium. The start is usually made at five cents 
per week, and as the prosperity of the indi- 
vidual advances so does his saving. 

The most direct and tangible benefit is, tha! 
when death makes its visitation there 1s pt 
vision for respectable burial and a fund }y 
which destitution and misery are avoided. 

There are, however, many indirect benefits 
derived. The practice of frugality decreas 
crime and the necessity of questionable 
methods of getting money, which in turn de- 
creases the work of the Department of Justice: 
The general financial condition of the laboring 4 
class is improved, thereby reducing the de 
mands on the Charities Department. 

Whenever a family is found which carte 
suitable life insurance, and keeps it up you ©" 
be sure to have located a family of respect 
bility and responsibility, and such people 4" 
no parasites on public or private charity, ™ 
offenders of the law, but are a credit to a a 
munity and helpful to the entire body politic 

These advantages extend all over the Unite’ 
States and beyond. Insurance policies 
tracted for here‘extend their benefits t0 th 
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remotest parts of the earth, for the restrictions 
as to occupation and traveling have been re- 
moved, and every policy is incontestable for 


. any cause after two years. The amount of the 


policy is payable immediately on proof of 
death being filed. 


Spiittinc Up THE Cost 

The cost of one large policy can be split up 
in small sums covering the members of quite a 
large family and do justice to all. There are 
at present over fifty million lives insured. Pro- 
vision is always made by the insurance com- 
panies to tide over depression in business or 
hard times, and disagreeable eventualities from 
this cause are not an item of serious considera- 
tion. The whole fabric of industrial insurance 
is based on benefits for the masses—not special 
privilege for the classes. 

The monthly and annual reports of the com- 
panies cannot specify the numerous benefits 
participated in by the assured; in a general 
way it must be grasped that wherever a policy 
is paid out by the company it covered all the 
points and more than herein enumerated. Each 
report indicates an army of grateful bene- 
ficiaries. 

Insurance companies pay taxes to the State 
in aggregate only second to the railroad indus- 
try. They provide nursing and medicine for 
the poor, they employ over thirty-five thousand 
people in two of the companies alone in the 
conduct of the business, and the average policy 
is around $100. Truly a remarkable accom- 
plishment. 

The work of the industrial life insurance agent 
develops what is best within him. He sees life 
at its best and its worst; he sees the joy of 
prudent families who provide against con- 
tingencies, and he also sees the misery left in 
the wake of wanton extravagance and improvi- 
dence. Therefore, his enthusiasm in his work 
is not a selfish motive. When he advises the 
acceptance of a policy he is a real friend to 
that person, whether he means to be such or 
not. 

The old injunction, “Thou shall give the 
dead man burial wherever thou shall find him” 
is good counsel to-day. Prepare for thyself 
that thou shall not be found without means of 
your own provision. Are you ready now? 
Will you ever be ready? No promise however 
solemn, no intention however firm, no desire 
however strong or expectation however fond, 
if remaining unfulfilled at the end will be any 
Protection to those who remain after you. 

Life insurance is precaution against poverty 
‘o yourself in old age if looked at only in a 
selfish light, and, whether for ourselves or for 
others, to be effective must be started now. 

The total industrial insurance in force at the 
end of 4914 was over four billion dollars! 
The business is being mutualized so that the 
policyholders share in the profits of the com- 
Panies, 





Busyness Begets Business 


In the struggle to obtain a good living for the 
Present, and prepare for the inactivities of in- 
creasing years, the average man finds his time 
and energies well employed. But is it not a 
sreat deal better to be busy—in fact, almost too 
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busy—than to have time hanging heavily on 
our hands? In the insurance business ‘“‘busyness 
begets business.’’ Not only that, but a man is 
much happier and more contented when his days 
are being filled with real things—real accom- 
plishments—in our business, real signatures on 
the dotted line, and then followed up by the 
converting process—changing the applications 
into placed policies, and, in turn, the pocketing 
of commissions. 

They tell us that a vacation is a good thing, 
and it is, without a doubt, but after the period 
of recreation and tuning up of our physical be- 
ings, how pleasant it is to get back into the 
harness and feel that we can again start the 
construction process—the making of money! 
What greater satisfaction is there than that of 
a man looking back upon a day of real accom- 
plishment, even though he may be very tired? 

Then, too, we should not overlook the fact 
that hard work, accompanied by good results, 
has a broadening effect and increases the abil- 
ity to do a greater amount of work in a given 
time. In other words, to work hard is to pro- 
mote growth. Some men can adapt themselves 
more readily than others, but if the other fel- 
lows work hard they may more than even up 
matters. 

Some satisfaction may be had in the thought 
that the men in our business, and in other lines 
as well, who have really gotten ahead have been 
those who worked hard and intelligently. A 
“sprint” now and then serves to quicken the 
physical and mental powers, but it is the day- 
in-and-day-out steady forging ahead which usu- 
ally lands a man in an enviable position. 

Don’t be worried and “fussed up’’ because 
there are so many little detail matters to be 
looked after ina day. Just think that the other 
fellows are confronted with the same proposi- 
tion and that it is only because of these seem- 
ingly unimportant things in great numbers that 
the large and worth-while results are accom- 
plished. The many littles make a big, as we all 
know. 

An agent need not feel discouraged even if 
things go absolutely wrong for a whole day. 
They are bound to some days, but the man who 
has the strength of character to combat such 
times and smile them into oblivion is the wise 
one. He realizes, as every one should, that 
such a day may be immediately followed by one 
of exceptionally good fortune. Don’t make the 
mistake of thinking that you are going to have 
a poor week because Monday has not been fruit- 
ful. That is only one day out of six. Dig in and 
do your best during the other five and you are 
bound to get along.—Prudential Weekly Record. 


Industrial Notes 

-Superintendent P. F. Kielty, of the Wilkesbarre, 
Pa., district of the Prudential of Newark, recently 
tendered a dinner to his staff in celebration of his 

twenty-fourth anniversary. 
—The Colonial Life of Jersey City has announced 
the following appointments: Charles Becker, assistant 
manager, Millville; A. J. Schram, assistant manager, 


Williamsburgh; S. H. Saker, assistant manager, 
Easton. 
—F. J. Durgin, of the Springfield district of the 


John Hancock Mutual Life of Boston, led all others in 
weekly increase during the first nine months of this 
year. S. Maslowski of the same district was second, 
while J. C. Allen of Chicago I. was third. 

—Nando Belisario, formerly employed as an ordi- 
nary agent for the Mutual Life of New York in and 
about Philadelphia, has signed a contract with the 
Home Life Insurance Company of America, and in- 
tends devoting his entire time towards the production 
of ordinary business in the future. 

—Paul Lemmle, superintendent at Schenectady for 
the John Hancock Mutual Life of Boston, has been 
promoted to superintendent at Albany, succeeding the 
late Thomas J. Connolly. Philip Preihs, who has been 
assistant superintendent for more than eleven years at 
Brooklyn JT district, has been made successor at 
Schenectady to Mr. Lemmle. 

—The Chester district of the Home Life of Phila- 
delphia, under the management of Superintendent 
Cantwell, has maintained its leadership on a propor- 
tionate basis for the entire year, and it is evident 
from their recent performances during their indus- 
trial effort that they intend to hold this position 
throughout the remaining months. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


BOILER INSPECTIONS 
Code Adopted by Wisconsin Industrial 


Commission 

The Wisconsin Industrial Commission has 
adopted a plan for the inspection of stationary 
boilers which will be put into effect shortly after 
January 1. 

The plan is unique in that it will utilize ex- 
isting machinery for inspections. Insurance 
company inspectors, for example, will continue 
to inspect boilers which are insured. They will 
report to the commission and there will be no 
charge to the owner other than the customary 
premium paid to the insurer. In the city of Mil- 
waukee the city inspector will continue to make 
inspections without interference from the State. 
The commission’s inspectors will inspect only 
those boilers outside of Milwaukee which are not 
insured. This is expected to eliminate the dan- 
ger of disastrous explosions. 

In working out the Wisconsin boiler code, the 
Industrial Commission has depended upon the 
advice of a special committee of boiler experts, 
the members of which are: Theodore Vilter, 
president of the Vilter Manufacturing Company, 
Milwaukee; W. D. Johnson, secretary of the 
Milwaukee Boiler Company; H. F. Bowie, in- 
spector for the Hartford Steam Boiler Inspection 
and Insurance Company, Milwaukee; R. Kunz, 
chief examiner of the Milwaukee Board of Sta- 
tionary Engineer Examiners, and H. E. Pressin- 
ger, deputy for the Industrial Commission. 








Pennsylvania Compensation Fund 

Application blanks for insurance in the Penn- 
sylvania Workmens Compensation Insurance 
Fund have been sent to all employers in Penn- 
sylvania who are affected by the new law, which 
is operative after January 1. In the blanks the 
statement is made that employers making ap- 
plication are not bound to accept the policies of 
the State Fund, but may obtain full information 
concerning their classification and other details. 
Besides a general description of their plant and 
all operations, employers are asked to state 
their payroll. 

The cost of insurance in the State Fund will 
he based on reports made to the Department of 
Iabor and Industry by the bureau of inspec- 
tion. An effort will be made to apply merit 
ratings to employers whose safety conditions 
are above the average. 


New Policy Forms Agreed Upon 

Insurance Superintendent Potts of Illinois an- 
nounced that the agreement reached with the 
companies writing health and accident insur- 
ance in the State as to the new forms is merely 
temporary. He holds that unless the applica- 
tion form complies with the requirements of 
the Illinois law a claimant would have no 
standing in court. As the Department may be 
unable before January 1 to examine each policy 
form submitted, he has agreed to temporarily 
approve forms upon receipt of a certificate 
signed by the company stating that such forms 
have been approved by other designated States 
under the provisions of a similar standard pro- 
visions act. This is conditioned upon compli- 
ance with the requirement of the new law that 
the application must contain interrogatories 
and answers. 
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MARYLAND CASUALTY CO. 





Rumor of Departures in Personal Acci- 
dent and Health Policies 





AGENTS GATHER AT HOME OFFICE 





Alleged Consultation for Adopting New Contract 
as a Bid for Public Popularity and Increase 
in New Business 
Early in 1914 the Maryland Casualty of Bal- 
timore invented what the company termed the 
equity value personal accident policy, which was 
profusely advertised in many insurance papers 
and other magazines. It will be remembered by 
readers of THE SPECTATOR that in several is- 
sues in June, 1914, we criticised the possibil- 
ities of the selling qualities of this insurance 
contract, which was a virtual reproduction of 
forms used by other companies many years ago, 
and substituted by improved forms from time 
to time. It will be recalled that principal pro- 
ducers among the ranks of the Maryland Cas- 
ualty agents protested, not only against the 
policy, but opposed the reduction of the gen- 
eral agents’ commission from thirty-five per 
cent to twenty-five per cent on all personal, ac- 
cident and health business, and found it neces- 
sary to hold a meeting of what is known as 
the Maryland Agents’ Club at Cincinnati in June, 
1914, to which meeting President John T. Stone 
of the Maryland Casualty Company requested an 

invitation. 

The result of that meeting was approximately 
a seventy-five per cent victory for the agents, 
they having forced President Stone, as a result 
of the discussions at the meeting, to recede 
from his position on the reduction of commis- 
sion to agents and to continue the old com- 
mission, On that occasion Mr. Stone succeeded 
in securing the promise of the agents that they 
would attempt to sell the new equity value 
policy, after making a substantial compromise 
to them. 

Agents in the field have called to mind boasts 
made by President Stone, previous to the issue 
of the equity value policy, of the enormous 
amount of new business which he predicted this 
policy would produce for the company. 


ONE YEAR’S RESULTS 

There is now current talk on the street that 
after more than a year’s trial the company has 
received in premiums on account of this much 
vaunted policy relatively limited receipts. It 
is a matter of wonder whether the large sums 
expended in 1914 and 1915 in introducing the 
policy, including extensive advertising, print- 
ing, circularizing and other methods involved 
in the inauguration of this new contract, were 
thus wisely disbursed, as compared with the 
amount of new premiums obtained. 

What has been the effect of President Stone’s 
launching the equity value policy, the condi- 
tions surrounding which were so vigorously op- 
posed by so many of the agents of the com- 
pany? Have the results obtained, by selling 
this policy, justified the attitude taken by the 
president of the Maryland Casualty Company, 
who, according to the statements of some of his 
agents, at the time the policy was being planned, 
asserted, notwithstanding their criticisms, that 
he would be able to launch and push the in- 
terests of the equity value policy to the extent 
of its bringing in a very large income to the 
company? 

When President Stone left the meeting at 
Cincinnati in June, 1914, he was able to lay the 
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flattering unction to his soul that a unanimous 
agreement was reached among those attending 
the Cincinnati meeting—after a seventy-five per 
cent compromise by himself to the agents. 

According to current rumor among the agents 
of the company it does not appear that the 
twenty-five per cent compromise coming to the 
company has resulted in great business value. 
Moreover, this being so, the company seems to 
have lost a year and a quarter’s opportunity 
for making a vigorous campaign through its 
agents in obtaining new business on modern 
and improved forms of policies, and, in addi- 
tion, by putting forward the equity value policy, 
to have sustained a loss of a number of the 
company’s producing agents. 

If the outcome of the personal accident and 
health business has not been as satisfactory as 
desired, the results of the company in all 
branches of its large business are said to showa 
substantial profit in the past year. The figures 
for 1915, by the statement to be filed as of De- 
cember 31 next, will indicate, by comparison 
with previous years, to some extent, the re- 
sults derived from new business obtained by 
selling the equity value policy. The Handy 
Chart of Casualty, Surety and Miscellaneous 
Insurance Companies shows from 1907 to 1914, 
inclusive, an increasing ratio of losses paid to 
net premiums by this company in the personal 
accident department. 


BROADER CONTRACTS PROPOSED 

THt SPECTATOR is informed that on October 
15 and 16, the company called together at its 
home office a representative number of its lead- 
ing agents for the purpose of consulting with 
them as to the desirability of preparing new con- 
tracts along broader lines than the equity value 
policy, endeavoring to make such as good as, or 
better, in bidding for public popularity, than 
those of other companies, the idea being, so it 
is stated, to give the public the benefit of frills 
and accumulations offered in many existing poli- 
cies of competing companies. 

The accident insurance conference of general 
agents and of the home office staff included the 
following: Fourth Vice-President Thompson; 
W. W. Flanegin of Pittsburg; First Vice-Presi- 
dent Burns; A. A. Miller of Milwaukee; Presi- 
dent Stone; J. H. McManus of Hartford; C. H. 
Black of New Orleans; E. R. Haas of Atlanta; 
J. S. Bell of Louisville; G. M. Seal, assistant 
to president; P. A. Kahle of Lima, Ohio; T. T. 
Tongue of Baltimore; Secretary Mitchell; G. W. 
Powell, manager in charge of accident and health 
underwriting; W. L. Fletcher, special agent; 
G. T. Wofford of Johnson City, Tenn.; W. J. Un- 
verzagt, superintendent of agents; O. P. Alford 
of Chicago; P. W. A. Burket of Montreal; F. L. 
Templeman, manager in charge of accident and 
health claims; Clarence Stone, manager Agency 
Service Bureau. 

Whatever form of policy may be issued as a 
result of the recent meeting of agents at the 
home office, during the past year following the 
criticisms of agents of the equity value policy, 
another policy was put on the market (in 
certain States at least) by the Maryland 
Casualty, containing ‘‘frills,’’ giving the usual 
benefits for ordinary accidents (which are 
doubled for accidents of travel), weekly in- 
demnity, medical treatment, surgical operations, 
hospital expenses and elective benefits, with dis- 
ease or illness benefits in the disability form, 
etc. It remains to be seen what new bids for 
public patronage this company will make in 
future in meeting the competition of other com- 
panies, or going them one better. 

Although the foregoing is not confirmed by the 
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company, rumor states that the proposed poli- 
cies will be issued in States where the company 
operates, except in a few of the Southern States; 
and while no information is given out that the 
equity value policy will be withdrawn, it might 
be assumed, if the new policies mentioned are 
issued, that the policy adopted in 1914, and 
from which so much was expected, will, in all 
probability, be shelved by the agents, if not by 
the company. 

According to gossip regarding the meeting at 
Baltimore, the agents were greatly pleased and 
enthused by the consideration extended to them 
by President Stone in conferring with them re- 
garding policies and practices in the field. This 
being true, it may be reasonable to infer a new 
departure, or an awakening, in the conduct of 
this company in its relations to the field force, 
bearing in mind the happenings of fifteen or 
sixteen months ago. 

It is stated that the Baltimore conference re- 
ferred to was called to lay plans for the future 
to improve and increase the business of the 
accident branch. Inquiries of agents brought 
no definite information as to whether any al- 
teration will be made in the arrangement for 
handling the accident business from the home 
office, but it is officially stated that Vice-Presi- 
dent R. H. Thompson has been appointed 
to develop the accident business and push the 
sale of the new policy decided upon at the 
meeting. This change would make it seem 
probable that President Stone yielded to the re- 
quests of some of the agents to make a change 
in the management of the personal accident 
branch. Other changes announced include the 
appointment of George W. Powell, in charge of 
the underwriting, with the title of manager, 
while F. L. Templeman, formerly manager of 
underwriting, becomes manager of claims in the 
accident and health departments. 

The Maryland Casualty Company is_ recog- 
nized as one of the leading institutions engaged 
in the transaction of casualty, accident and 
surety insurance, and it is believed that its 
agents throughout the country will welcome 
the prospect of liberal recognition of their ex- 
perience and familiarity with the needs of the 
company in the field by the home office, as evi- 
denced by the recent conference, and will give 
their heartiest support to the selling of the 
new contracts. 


Insurance Agents Exempt from Compensation 


Law 

When the Indiana workmen’s compensation 
law went into effect the State Compensation 
Board ruled that it applied to fire insurance 
agents. This opened up possibilities for seri- 
ous complications, owing to the peculiar nature 
of fire insurance agency work and the difficulty 
of determining which of the various companies 
represented was being served at the time of 
the accident. The ruling became the more seri- 
ous when other States in which compensation 
laws had been enacted followed the Indiana 
lead and held that insurance agents were el- 
ployees within the meaning of the law. In con- 
sequence, the matter was reopened and Ernest 
Palmer, of the National Board of Fire Under- 
writers, prepared a brief and an argument was 
made by C. J. Doyle, associate counsel of the 
National Board. As a result the Indiana ID 
dustrial Board has reversed its ruling and now 
holds that insurance agents are not employees, 
but that State agents, special agents, inspectors 
and adjusters of life, casualty and fire insurance 
companies, who are paid fixed salaries and who 
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are subject at all times to the instruction and 
direction of the companies they represent, are 
employees within the meaning of the law. Local 
fire insurance agents are not employees, as they 
are self-employers and independent business 
men. The ruling holds that these agents rep- 
resent a number of companies, furnish their 
own offices and employees and control their own 
time and actions, placing their business in 
whichever company they choose. 





Physicians’ Defense in Ohio 


The Ohio State Medical Association, with a 
membership of 4169 physicians, has sent a let- 
ter to Superintendent of Insurance Frank Tag- 
gart, protesting against his ruling to the effect 
that casualty companies shall not write physi- 
cians’ liability insurance and ordering them to 
cancel the business now on their books. The 
association claims the ruling was made on an 
opinion given by former Attorney-General T. S. 
Hogan and it asks that an opinion be secured 
from Attorney-General E. C. Turner, with a 
more liberal construction of the statute. It is 
claimed that many reputable physicians will 
suffer from ill-advised suits if they do not have 
the protection afforded by the companies. 


Employers Liability Examined 

An examination of the United States branch 
of the Employers Liability Assurance Corpora- 
tion of London has been completed by the New 
York Insurance Department as of December 31, 
1914. The report shows that the company had on 
that date total admitted assets of $8,369,4887, 
against which were liabilities of $5,736,579, leav- 
ing a surplus beyond the deposit capital of $700,- 
000 of $1,932,907, an increase of $333,574 over the 
figures reported by the company. In conclusion 
the report says that the corporation’s affairs 
are efficiently managed, its transactions are in 
accordance with all the legal requirements, its 
financial condition is sound, its underwriting is 
conservative, and its policyholders have met 
with fair and equitable treatment. 


Bankers’ Blanket Bond Amended 


In order to overcome the objections of some 
of the State Insurance Departments on _ the 
ground that surety companies writing the new 
blanket bond are not authorized to cover their 
loss by fire, the syndicate which first started 
the issuance of this bond has amended the 
policy form to cover this loss by ‘‘destruction.” 
The second group of underwriters will cover 
this loss in a similar way. 

Another change made by the first syndicate is 
to hold the members jointly as well as severally 
responsible for any loss incurred. This was a 
Stipulation in the policy of the other syndicate. 


Pacific Coast Casualty 

A decrease of $100,000 in the capital stock of 
the Pacific Coast Casualty Company has been 
Made as a part of the plan of reorganization. 
The stockholders voted to reduce the price of 
the shares from $75 to $50. It is reported that 
a new company may be formed to take over the 
business and agency plant of the old corpora- 
tion. The capital of the company is now $200,- 
000 instead of $300,000. 


The two volumes of The Year Book are ex- 
tremely valuable in the work of the Insurance 
Department and are constantly referred to be- 
Cause of their accuracy and completeness.— 
oS. Harper, Insurance Commissioner, Colo- 

0. 
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FIDELITY BOND SUIT 


Decision Rendered by Wisconsin Supreme 
Court Important 


HOLDS BOND AS INSURANCE CONTRACT 





Application Form Not Considered Warranty — 
Details of the Case 


That fidelity bonds are subject to the same 
construction as ordinary insurance contracts is 
the effect of a decision of the Wisconsin Su- 
preme Court last week in the case of Eleanor 
B. Whinfield against the Massachusetts Bonding 
and Insurance Company. Through the death of 
her husband, Eleanor B. Whinfield came into 
possession of about $150,000. Her husband ap- 
pointed a man to act for her as attorney-in- 
fact. Later she asked that he take out a fidel- 
ity bond, which he did, the bonding company 
requiring her to answer a number of questions 
as to whether there had been any defalcation. 
Later it appeared that about $14,000 of the plain- 
tiff’s money was embezzled, some even before 
the bond was issued, though she did not know 
it. In an action on the bond for recovery the 
company contended that the bond was void, that 
the statements made in the application were 
warranties and not answered correctly. The 
trial court awarded recovery on the bond and 
this decision was affirmed by the supreme court. 

The opinion, in part, says: 

Under these conditions of the transaction it 
is the well-established rule that the statements 
in the application will not be treated as war- 
ranties if the writings do not clearly show that 
this was the intent of the parties. We consider 
that the provisions of the bond declaring plain- 
tiff’s answers in the written statement to be 
warranties are qualified by the above stipula- 
tions in the bond and written statement, and 
hence her answers are not to be held to be 
warranties, but are to be regarded as represen- 
tation. The circuit court found that the an- 
swers in the statement were truthfully and 
honestly made by the plaintiff, and that she 
was not guilty of any fraudulent misrepresen- 
tation. 


Suit Against West Virginia Fund Dropped 

The United States Coal and Coke Company has 
withdrawn its suit to compel Compensation 
Commissioner Lee Ott of West Virginia to re- 
lease it as a subscriber to the workmens com- 
pensation fund, and will pay into that fund $17,- 
000 as its share of the deficit under the old 
statute. It then withdrew and on November 1 
assumed its own obligations to its employees 
under the compensation law. 





National Surety Company 

The stockholders of the National Surety Com- 
pany at a meeting last week unanimously ap- 
proved the proposition to increase the capital 
stock of the company from $2,000,000 to $3,000,- 
000, the additional $1,000,000 being issued at 
$150 a share, thus adding $500,000 to the surplus 
account. This gives the company more than 
5,500,000 capital and surplus and aggregate re- 
sources of more than $9,000,000. 


American Surety Directors Elected 
At a meeting of the board of trustees of the 
American Surety of New York, last week, New- 
comb Carlton, president of the Western Union 
Telegraph Company, Seward Prosser, presi- 
dent of the Bankers Trust Company, and John 
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Shervin, president of the First National Bank at 
Cleveland, Ohio, were elected members of the 
board. President Lafrentz reported that the 
company had made a substantial increase in its 
surplus during the third quarter of this year. 


Casualty Notes 


—A successful claim man who is at present engaged 
advertises for a new connection elsewhere in this 
issue. 

—The United States Fidelity and Guaranty Com- 
pany of Baltimore has applied for readmission to the 
Surety Association of America. 

—The Travelers of Hartford reports that its accident 
business this year has shown a gain of forty per cent 
in premiums over last year. 

—The fifth annual convention of the Class A gen- 
eral agents of the Georgia Casualty Company of Macon 
will be held at Macon on November 17 and 18. 

—The Republic Liability of Chicago is being or- 
ganized by John R. Draper. The company is to have 
a capital of $100,000 and a surplus of the same amount. 

—Cravens & Cage of Houston, Tex., have been 
made general agents for the National Surety to handle 
the surety business in connection with the casualty 
lines. 

—John M. Thomas & Co. have been made general 
agents for the casualty and surety lines of the Fidelity 
and Deposit of Baltimore in Northern Texas, with 
headquarters at Dallas. 

—Boyd Perry of Atlanta, who has been general 
agent for the National Surety Company of New York, 
has been appointed Southeastern manager in charge 
of North and South Carolina and Georgia. 

—Lee Solomon, a newspaper man of Philadelphia, 
has been appointed secretary of the State Workmens 
Compensation Board of Pennsylvania. He _ will 
assume the duties of his new office in the near future. 

—Charles Donley Pye, manager for the liability de- 
partment of the Travelers for Eastern New York, 
with headquarters at Albany, died recently. He was 
a brother of J. W. H. Pye, comptroller of the Trav- 
elers. 

—Superintendent Phillips and Deputy Superin- 
tendent Stoddard of the New York Insurance Depart- 
ment were guests last week at a luncheon of the Cas- 
ualty and Surety Club of New York. Both gentlemen 
delivered a few remarks which were well received by 
the members present. 

—Superintendent Phillips of the New York Insur- 
ance Department called a meeting of the casualty com- 
panies at his office in New York for the purpose of a 
conference on the general liability situation in New 
York city. The meeting was prompted by considerable 
difference in opinion on the rating of certain hazards 
for the bureau companies. 

—A petition for the revocation of the license of the 
Lumbermans Mutual Casualty Company of Chicago was 
filed Monday in the office of Insurance Commissioner 
M. J. Cleary of Wisconsin by Attorneys Crownhart & 
Wiley, on the complaint of Neal Brown of Wausau, 
who alleges discriminations as to dividends and writing 
policies at rates contrary to those filed with the in- 
dustrial commission. 

—L. B. Hogue, vice-president of the Pacific Coast 
Casualty Company, has been appointed Pacine Coast 
manager for the casualty department of the National 
Life of the U. S. of A. This follows the recent rein- 
surance of the industrial health and accident business 
of the Pacific Coast Casualty by the National Life. 
Mr. Hogue will maintain his headquarters in San 
Francisco, and all business originating in the Pacific 
Coast territory, except in the State of Washington, 
will report to the San Francisco office. 

—On October 18 an examination of the Guardian 
Casualty and Guaranty Conpany of Salt Lake City 
was begun by the examination committee of the 
National Convention of Insurance Commissioners, 
represented by the States of Utah, Colorado, New 
Mexico, Washington and Wyoming. Paul L. Wool- 
ston of Denver is the examiner in charge. All States 
in which the company is operating have been notified 
of the examination and a number of additional States 
are co-operating with the examiners. 
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NEW YORK SURVEYS 

A Large Line Renewal.—Orders for the 
renewal of the policies expiring next month 
for account of a wealthy church corporation 
have been issued. The amount in the aggre- 
gate is large and the policies cover dwelling 
and factory buildings. 

Rate Changes Frequent.—The changes in 
rates at this time are quite numerous, and the 
brokers are kept busy overhauling schedules 
and obtaining revisions. As a rule the best 
risks are reduced and the worst special hazards 
are increased, so that one balances the other, 
‘Lhe amended schedule charges should not be 
settled for a generation, but the wits and 
arithmetic of the experts are sorely tried to 
devise some ground for changes. The re- 
survey business also keeps the Exchange in- 
spectors busy, and the data are changing con- 
stantly. 

F. C. Buswell Returns.—F’. C. Buswell of 
the Home has returned from the Pacific Coast 
looking sound and healthy as ever. He will 
find plenty of work awaiting him as an offset 
to his vacation rest. 

American Eagle Fire.—The American 
Eagle Fire Insurance Company has begun 
business in Long Island City, and appointed 
Newman & McBain its agents. The company 
is reported to have several working agents, and 
if they do one-half as well as the new agents 
in Long Island City the money will roll in very 
rapidly. 

Safeguard’s New Branch.—The Safeguard 
Insurance Company has been commissioned as 
local branch agent of the London and Lanca- 
shire, with an office at 85 Eighth avenue. This 
office is under the care of H. T. Cutler, who 
formerly represented the company in _ that 
location. 


October Local Losses.—The October city 
losses as recorded were thirty-five per cent 
under the losses for that month one year ago, 
which makes the whole ten months’ experience 
extremely favorable. The companies are in- 
clined to give the Fire Commissioner some 
credit for the decrease. 

Akron Company’s Control.—The Globe and 
Rutger interests have taken charge of the In- 
dustrial Insurance Company of Akron, Ohio, 
and exchanged their stock in the Wilmington 
of Delaware for the Akron stock. J. S. Fre- 
linghuysen is now vice-president of the Indus- 
trial, in full control of the underwriting. This 
movement brings the Globe and Rutgers office 
in close touch with the large suburban interests 
centered in Akron, which it will not fail to 
turn to advantage. 


Exchange Committee Changes.—The fol- 
lowing changes in standing committees of the 
New York Fire Insurance Exchange have been 
made: W. T. Hasslock of the Germania Fire 
has retired from the arbitration committee, and 
is succeeded by E. E. Cain of the Hanover; 
A. B. Mills of A. B. Mills & Co. has resigned, 
and F, L. Green of Starkweather & Shepley 
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will serve the unexpired term; C. Russell of 
the Commercial Union has retired from the 
brokerage committee, and G. H. Hillwig of the 
Hamburg-Bremen Fire succeeds him; D. M. 
Darby of the Caledonian has retired from the 
executive committee, and A. R. Hanners of 
the London Assurance succeeds him; V. P. 
Wyatt of the Home Insurance Company has 
retired from the rate committee, and is suc- 
ceeded by. Robert N. Irwin of the Niagara 
Fire. 

Southern Railway’s Insurance Fund.—The 
Southern Railway has just issued its an- 
nual report, which shows that it holds an 
insurance fund of $954,972, invested in cash 
and securities. This is an increase in the fund 
of $34,000 for the year beside taking care of 
the losses of the railway property. The South- 
ern operates 7000 miles of road. 

Fire Brokers’ Bulletin.—The initial num- 
ber of the “Bulletin of the Fire Brokers’ Asso- 
ciation of the City of New York (Inc.)” has 
been issued, and contains correspondence be- 
tween the association and the New York State 
Insurance Department as to the standing of 
employees of insurance brokers. The Depart- 
ment holds that an employee who comes in 
personal contact with the insured, and solicits 
business from or places risks for him outside 
of the broker’s office, must have an individual 
license. 


CHICAGO AND THE WEST 


Underwriters Association of the North- 
west Appoints Special Committee.—The 
Underwriters Association of the Northwest 
has appointed the following committee to have 
charge of the investment of the funds of the 
association: B. L. West, H. C. Eddy, T. E. 
Gallagher, Charles I. Hecox and President 
Maloney. 


Fire Insurance Club Meeting of October 
26.—Henry B. Bale, resident manager of the 
Standard Accident Company, addressed the 
Fire Insurance Club at its meeting of October 
26 on “The Value of Compensation Insurance.” 
Mr. Bale’s paper on the subject was very in- 
teresting and instructive, and was pronounced 
by those who heard it as one of the clearest 
expositions of the compensation law of Illinois 
that had ever been made. The club is taking 
up the study of casualty insurance this season, 
and Mr. Bale’s talk was very opportune. 

Chicago Board Luncheon.— The  semi- 
annual fellowship luncheon of the Chicago 
Board of Underwriters was held on October 
26 at the Great Northern hotel. Robert E. 
Crowe, attorney for the police department, 
gave a brief review of the work of the de- 
partment, 


Superintendent Potts Asks for New Clas- 
sification.—Insurance Superintendent Potts of 
Illinois has issued another circular to the fire 
insurance companies doing business in Illinois, 
explaining his request for classification data. 
He advises that he has been officially informed 
that the National Board of Fire Underwriters 
has compiled its classification of cities into ten 
grades. The blank for the information as to 
Illinois business of 1915 will require the 
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separation of statistics into the classification 
adopted by the National Board. 


Western Factory Insurance Association 
Holds Meeting.—At the semi-annual meeting 
of the Western Factory Insurance Association, 
held recently, P. T. Kelsey and R. D. Lidster 
were elected members of the exceutive com- 
mittee. 

Gray Appointed Manager.—The new co- 
operative supply plant, recently established by 
a number of the fire insurance companies, will 
be in charge of J. Barbour Gray, as manager. 
Mr. Gray comes from Louisville to Chicago to 
take charge of this work. 


The New Central Actuarial Bureau.—The 
Union and Bureau companies have established 
the Central Actuarial Bureau in Chicago, for 
the purpese of supervising sprinklered risks in 
the West. A committee of ten is to have 
charge of the work—five from the Union and 
five from the Bureau companies. President 
McGregor of the Western Union has named 
his committee, as follows: A. G. Dugan of 
Dugan & Carr, chairman; H. C. Eddy, Fred S. 
James, E. G. Richards, W. H. Sage. Neal 
Bassett of the Western Insurance Bureau ex- 
pects to announce the names of his committee- 
men within the next few days. 


BOSTON AND VICINITY 

Mutual Agencies Changed.—The Boston 
local agents of the Lowell Mutual, Pawtucket 
Mutual, Hampshire Mutual and Mutual Pro- 
tection were transferred, November 1, from 
Gilmour, Rothery & Co. to the agency of W. 
Porter & Co. George H. Steeres, who had 
entire charge of their interests in the Gilmour, 
Rothery agency, has accepted a similar posi- 
tion with the Porter company. 


Nominees for Board Offices.—The nomi- 
nating committee has reported the following 
slate for the annual election of the Boston 
Board of Fire Underwriters, which will occur 
on the second Tuesday of November: Presi- 
dent, Frank E. Dewick; vice-president, J. H. 
Carney; secretary, F. Elliot Cabot; treasurer, 
A. Jarratt Lewis. The new members of the 
executive committee are F. H. Battilana, 
William A. Muller and W. H. Rogers, and the 
members continued are W. B. Henderson and 
Charles Haas. At last week’s meeting of the 
Board the question of determining how a 
building, where the explosion clause of ten 
per cent ought not to apply, because of the 
excessive hazard, due perhaps to the manufac- 
ture of war munitions, should be listed on the 
cards, was referred to the executive committee. 
The brokerage and agency rules of the board 
will be made more stringent on the question of 
collections if the amendment to those rules 
proposed by the executive committee is 
adopted at the next meeting. 


MARINE SURVEYS 


Libels in Admiralty.—The following libels 
in Admiralty have been filed in the United 
States District Court for the Southern District 
of New York: Jose Peluffo vs. Lamport & 
Holt, Ltd., and the Nelson Line, Ltd., to re- 
cover $4,027.20 for damage to libellant’s cargo; 
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Bonardi Hermanos vs. Lamport & Holt, Ltd., 
and the Nelson Line, Ltd., to recover $9,534.80 
for damage to libellant’s cargo; Eduardo de 
Barry & Co. vs. Lamport & Holt, Ltd., and the 
Nelson Line, Ltd., to recover $20,125 for dam- 
ages to libellant’s cargo; Edward M. Timmins 
vs. S. S. Eretria and Steamship Eretria Com- 
pany, Ltd., to recover $900.91 for services and 
materials; James T. Clark & Son, Inc., vs. S. S. 
Eretria and Steamship Eretria Company, Ltd., 
to recover $2,993.35 for services and materials; 
Amalgamated Paint Company, Inc., vs. S. S. 
Penobscot, to recover $203.95 on contract. 


New Tank Steamers.—The Shell Oil Com- 
pany has given contracts for the construction 
of several tank steamships to the Union Iron 
Works of San Francisco. 


Mediterranean Rate Changes.—The rate 
for insurance on shipments of freight sent to 
the Far East via the United Kingdom ports 
or the Suez Canal has advanced. The Suez 
route now bears a rate of one per cent, as 
against five-eighths and three-quarters several 
weeks ago, while the Far East ports via the 
United Kingdom are on a level of two per cent, 
compared with one and three-quarters two 
weeks ago. These advances, the underwriters 
declare, are due principally to uncertainty 
which prevails in the insurance market of 
London on such risks; and although no definite 
information about new conditions prevailing in 
the Suez district can be obtained, it is believed 
some developments which have not been made 
public have already taken place in that region 
involving extra hazards for shipping. Trans- 
atlantic schedules remain at practically the 
same levels as have prevailed during the past 
several months, averaging one per cent to 
ports on the western coast of Europe; one and 
a quarter to ports on the eastern coasts of 
Ireland, England or Scotland; one-half of one 
per cent to ports between Brest and Bayonne, 
and five-eighths to Mediterranean ports west 
of Sicily. Underwriters are much occupied at 
the present time in arranging war order bonds, 
and several of large proportions have just 
been or are in process of adjustment. 

War Insurance Rates in Baltic Sea—As a 
result of the activity of British submarines in 
the Baltic Sea, the rate of Swedish war in- 
surance on vessels bound for German ports 
has been doubled, according to cable dispatches 
from Copenhagen this week. This had been 
predicted by local underwriters for several 
weeks. England has a large fleet of under- 
sea boats patrolling the Baltic, and last week 
alone sank no less than thirteen ships. 

To Salvage Steamship “Walkure.”—San 
Francisco marine underwriters, led by Capt. 
Curtis, surveyor of the underwriters’ board, 
will attempt to salvage the wrecked German 
freighter “Walkure,” sunk by the German fleet 
a year ago when it bombarded Papeete, Tahiti. 
The feat of raising the vessel will be a re- 
markable one, if it proves successful, consider- 
ing the length of time that it has been sub- 
merged. It is hoped that the machinery will 
be found to be in such condition that it will be 
Possible to bring the “Walkure” to San Fran- 
cisco under her own steam. 
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BROKERS’ CREDIT 





Question of Extension of Credit in the 
Matter of Unpaid Premiums 


SUIT AGAINST COLONIAL DISMISSED 





Court Holds That Credit is Terminated by 
Cancellation Notice 


A decision was rendered in the Supreme 
Court of New York last week by Justice John 
W. Goff in the suit of the C. A. Smith Lumber 
Company, against the Colonial Assurance Com- 
pany of New York, to recover on a policy of the 
Colonial covering a part of certain property in 
California on which $700,000 insurance was car- 
ried and on which there was a loss in August, 
1913, of $557,511.30. Justice Goff dismissed the 
suit, with costs. 

From the evidence it appeared that the plain- 
tiff had secured a policy for $2500 from the 
Colonial in April, 1913, and fifteen days before 
the fire, which occurred August 26, 1913, the 
company canceled the policy after serving due 
notice both to the assured and to the brokers 
of the assured in New York. The policy had 
been delivered to the New York brokers with- 
out prepayment of the premium and ninety days 
after date of issue the insurance company noti- 
fied the brokers and the assured it would cancel 
the policy in default of payments. This was 
done. After the fire the assured put in a claim 
against the Colonial, contending that it had paid 
the premium to its brokers, and that the com- 
pany had extended a credit to its brokers where- 
by a payment of the premium in question had 
been in effect. 

As further evidence of the payment of the 
premium, the receipt bearing the stamp of the 
Colonial was submitted. During the examina- 
tion of witnesses, counsel for the Colonial, Will- 
iam B. Ellison, was able to show that the pre- 
mium had not actually been paid. Mr. Ellison 
contended that the company was not liable for 
the unearned premium. The plaintiff claimed 
that the receipt was conclusive evidence of pay- 
ment and also that the extension of credit to 
the brokers was in effect a payment or a 
waiver of prepayment. Mr. Ellison, for the 
Colonial, said that under the complaint a 
waiver of the payment could not be proved, as 
the complaint alleged actual payment, and fur- 
thermore, conceding that there had been an ex- 
tension of credit to the brokers, the notice of 
cancellation terminated it. In dismissing the 
complaint the court held that the receipt in 
question was a mistake and that the credit 
granted to the brokers was terminated by the 
notice of cancellation and also that the pre- 
mium, not being paid, the company was not 
obligated to pay the unearned portion of it. 


Fire Insurance Lectures Begin 

The Insurance Institute of Hartford will open 
its third-year course on fire insurance of Fri- 
day evening, November 5, when Richard M. Bis- 
sell, president of the Hartford Fire Insurance 
Company, will speak on the subject of ‘‘Corre- 
spondence.’” The other lecturers for the year 
are as follows: Milton F. Jones, chief of the 
New England Bureau of Inspection, on ‘“Chem- 
ical Hazards’; B. F. Richards, superintendent 
of inspection, Underwriters Bureau of New 
England, also secretary and treasurer of the 
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Insurance Institute of America, on ‘‘Tanneries’’; 
W. B. Medlicott of Boston, general agent of the 
Atlas Assurance Company and lecturer on fire 
insurance at Harvard University, in a series of 
six lectures, on ‘‘Legal Requirements and Fire 
Loss Settlements”; Frederick C. Moore, super- 
intendent of special risk department of the 
Hartford Fire Insurance Company, on ‘Auto- 
matic Sprinklers, Fire Protection and Devices’; 
Edward R. Hardy of New York, assistant man- 
ager of the Insurance Exchange of New York 
and secretary of the Fire Insurance Society of 
New York, and lecturer on fire insurance in 
New York University, on ‘‘History and Philos- 
ophy of Fire Insurance Rating’; F. Minot 
Blake, superintendent of the special risk de- 
partment, of the Phenix Insurance Company of 
Hartford, on “Metal Workers.” 

A lecture on “Law of Local Agencies’ and 
the ‘‘Law of Local Agencies,’’ “Agency Organ- 
ization and Management,’’ will also be given 
during the year. The committee in charge of 
the course have scheduled six inspection trips to 
risks in and out of Harvard, which will be made 
on Saturday afternoons during the season. The 
exact dates of these trips will be given out 
later. 


Pennsylvania Welfare Conference 

The programme committee of the third Penn- 
sylvania Welfare, Efficiency and Engineering 
Conference, which is to be held at Harrisburg, 
November 16-19, made public this week the 
programme for the meetings of the conference. 
The conference this year has a greater scope 
than that of the two preceding years, inasmuch 
as Governor Brumbaugh called upon all the de- 
partments of the State Government having en- 
gineering departments or dealing directly with 
industrial men, those interested in the conser- 
vation of natural resources, and engineers of 
the State, to participate. As a result of this 
the programme committee found it necessary 
to arrange for the discussion of a greater num- 
ber of topics. 

The meetings of the conference each day will 
be presided over by heads of Departments of 
the State Government and other prominent men. 
Dr. John Price Jackson, Commissioner of Labor 
and Industry; Robert J. Cunningham, State 
Highway Commissioner; Dr. F. Herbert Snow, 
chief, Bureau of Engineering, Public Service 
Commission; and Farley Gannett, president, En- 
gineers Society of Pennsylvania, are among 
those who will preside. 

There will be a lecture Tuesday evening on 
“Fire Prevention,’ and it is planned to have a 
speaker of national reputation deliver this 
address. 

On Wednesday morning, Dr. John Price Jack- 
son, Commissioner of Labor and Industry, will 
deliver the leading address and will be followed 
by R. A. Zentmeyer, a member of the State 
Water Supply Commission, and by Joseph L. 
Boldwin, State Fire Marshal. 


Individual Underwriters Examined 

The examination of the Individual Under- 
writers of New Vork by the New York Insur- 
ance Department has been completed, showing 
its condition as of September 30. Total admit- 
ted assets were shown to be $762,242 and lia- 
bilities were placed at $451,150, leaving a sur- 
plus of $311,092. The net premiums for the first 
nine months of this year were $246,043 and net 
losses were $26,491. The sum paid to subscribers 
was $261,358. 
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ELIMINATE FIRE WASTE 





Minnesota Insurance Commission Wants 
to Reduce Losses 





WOULD HAVE INSPECTIONS 


Recommendation for Improving the Efficiency 
of the Supervising Department 


All Minnesota State departments have re- 
cently received an invitation from the Efficiency 
and Economy Commission to furnish informa- 
tion and suggestions concerning the _ better- 
ment or reorganization of State civil govern- 
ment. The following letter addressed to the Ef- 
ficiency and Economy Commission gives the 
suggestions that the Commissioner of Insur- 
ance, S. D. Works, has to offer in this connec- 
tion: 


In pursuance to your request, I give you be- 
low my suggestions for the betterment of State 
Government. ‘lhe oflice of the Insurance Com- 
missioner is so thoroughly defined by the 
statute that it hardly seems necessary to at- 
tempt anything which at best could be but a 
recommendation or suggestion. I am of the 
opinion, however, that some suggestions might 
be made for the best interests of the State. 

1. In the matter of fire prevention. 

I believe that there should be connected with 
the Department a competent inspector, who 
should co-operate with the architects, who 
should have the power to prevent the construc- 
tion of dangerous buildings. A great many 
buildings are being constructed at the present 
time that are built as cheaply as possible and 
are veritable fire traps. 

2. While it would doubtless entail consider- 
able expense, I believe that every fire insurance 
policy issued in the State of Minnesota should 
pass through the office of the Insurance Com- 
missioner and be approved. In this way only 
can discriminations be prevented absolutely, 
and it might be a wholesome check of over-in- 
surance, which is becoming a very serious 
menace to an otherwise well-regulated business. 

3. In the matter of State buildings. 

At the present time the State is insuring our 
State buildings. The total coverage amounts 
approximately to eleven million dollars, and yet 
the Insurance Department has nothing more 
than the power of recommending better methods 
of fire prevention, and they may or may not be 
acted upon. The State buildings are carefully 
inspected by the inspector under the Insurance 
Department, and the said Department should 
have the power of installing means of fire pre- 
vention that are patent and necessary. 

4. There should be a laid-down, hard-and-fast 
rule that no State buildings should be con- 
structed unless under the latest methods, that 
should render them absolutely fireproof. While 
the expense of this construction might be heavy 
at first, the State of Minnesota is likely to ex- 
ist many years and buildings should be con- 
structed looking toward permanency. 


May Issue Policies on Sunday 

Fire insurance policies written in Texas on 
Sunday are valid and binding contracts, under 
an opinion written by the Attorney-General’s 
Department, in answer to a question propounded 
by the State Fire Insurance Commission. This 
decision is of special importance to cotton men 
throughout the State, as in many instances they 
buy cotton late on Saturdays or early Sundays 
and the product must be insured. After dis- 
cussing many court decisions bearing on this 
question, the Attorney-General holds that in- 
surance companies are not mercantile concerns 
or traders; further, there is nothing in the in- 
surance laws prohibiting insurance contracts be- 
ing written on Sunday. ‘‘But should we be mis- 
taken as to the inapplicability of the Penal 
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Code 302 to the insurance business,’’ adds the 
Attorney-General, ‘“‘still an insurance policy 
dated and issued on Sunday, where it was neces- 
sary in order to have the property liable to 
destruction insured, the policy would be a valid 
and binding one.’’ 


Commercial National Fire of Chicago 

The Commercial National Fire of Chicago 
has been licensed, with a capital of $200,000 and 
$50,000 surplus. M. W. Belcher, Inc., will act 
as general agent for the company. The Belcher 
firm is also manager of an interinsurance con- 
cern connected with the National Retail Dry 
Goods Association, and will give the Commercial 
National Fire considerable reinsurance from 
this source. The company proposes to operate 
on the profit-sharing basis with its policy- 
holders. W. E. C. Clifford, until recently as- 
sistant cashier of the First National Bank of 
Champaign, is president of the company, with 
M. W. Belcher vice-president, H. B. Kline sec- 
retary, and John R. O’Connor treasurer. Presi- 
dent Clifford was the Democratic nominee for 
State Treasurer at the recent election and 
served for three years as assistant State Treas- 
urer. 


Form Joint Agency Committee 
Following out the idea expressed at the con- 
vention of the National Association of Local 
Agents at Indianapolis for a closer co-operation 
between companies and local agents, and also 
the idea expressed in the resolution of C. E. 
Sheldon, Western manager of the American In- 
surance Company of Newark, N. J., adopted at 
the meeting of the Western Insurance Bureau 
at Buffalo, providing for meetings between the 
joint conference committee and committees of 
local agents, the cities of Cleveland, Cincinnati, 
Toledo and Columbus have appointed commit- 
tees who met in Columbus on Thursday, Octo- 
ber 28, to form a joint conference committee to 
handle matters of local interest between the 

companies and the agents in those cities. 


Business Conditions 

Brookmire’s Forecaster, November 1, refers 
to the unprecedented banking conditions now 
existing, the New York Clearing House banks 
showing $750,000,000 more deposits than a year 
ago, with $500,000,000 more loans and $200,000,- 
000 greater reserve. 

The Forecaster calculates that there will be 
little difficulty in financing the huge excess of 
exports over imports during the coming year, 
the ocean-ship service, interest and dividends 
payable to foreign investors and reasonable 
shipments of gold and securities serving to 
nearly balance the debt. Sterling exchange will 
remain below normal, however. 

The bond market is strong, but repressed; 
more liberal domestic financing seems justi- 
fied and stocks are advancing into ‘‘a selling 
area.”’ 


Thursday 


CLEVELAND NATIONAL FIRE 


Carroll De Witt Retires as Managing 
Underwriter 


Considerable surprise was caused last week 
by the announcement of the retirement of Car- 
roll L. DeWitt ag managing underwriter of the 
Cleveland National Fire, Cleveland, Ohio. It 
seems that a difference as to the policy that 
should be pursued developed between Mr. De- 
Witt and the board of directors and other of- 
ficials, although there was no personal feel- 
ing in the matter, it is said. However, all real- 
ized the impossibility of continuing with ex- 
isting differences unadjusted, and Mr. DeWitt, 
therefore, withdrew from the management. 

He was made managing underwriter when the 
company began writing business about two years 
ago and has built up an excellent agency plant. 
His ability as an organizer and underwriter was 
recognized at its full worth by his associates. 

J. H. Macfarlane, executive special agent of 
the company, was selected as the successor of 
Mr. DeWitt. He was at one time an examiner 
in the Western department of the Providence 
Washington and later on traveled in Western 
territory as assistant general agent of the 
Newark Fire with Mr. DeWitt. For some time 
before going with the Cleveland National, he 
was special agent of the Newark Fire for Mich- 
igan and Ohio, with headquarters in Detroit. 


An Intricate Problem Solved 


A nice problem in apportionment and contri- 
bution as between companies has arisen in a 
claim presented for decision to ‘Uncle Bill” 
Sexton, former general adjuster of the Fire- 
mans Fund. This is the way he handled it—and 
as the work of a recognized authority it is well 
worth the closest attention: 

“Company A insured $1875 on 150 tons of hay 
at $12.50 per ton, with the usual three-quarter 
hay clause with $2 value limitation. Company B 
insured $725,000 on 300 tons of hay, an equal 
amount on each ton, with the same three- 
quarter hay clause. Three hundred and fifty tons 
of hay were destroyed, the value at the time 
of the fire being $9, less the $2 limitation, mak- 
ing the value of the hay, as far as insurance is 
concerned, $2 per ton. 

“The total number of tons burned was 390. 
Company A insures 150 tons, which leaves 200 
tons not covered by Company A, and therefore 
specifically covered by Company B at $2.4166 
per ton. As Company B only insures 300 tons 
and pays specifically on 200 tons, it leaves 100 
tons upon which they contribute with Com- 
pany A. This leaves 50 tons not covered by 
Company B, which Company A must pay for 
alone. 

“The contribution and apportionment is, then, 
as shown in the accompanying table. 

“In no case could the insured collect more 
than the total loss on 150 tons at $7 per ton, 
making $1050, and 200 tons at $2.4166 per ton, 
making $483.33, or a combined total of $1,533.33. 

“You will note that if there was no other in- 
surance except that by Company B, they would 
have to pay a total loss under their policy of 
$725. If there had been no insurance by B, the 
most that A could have been called upon to pay 
would have been $1050. Bearing these two facts 
in mind, the apportionment, as given above, 
shows that it is equitable as between the com- 
panies, the salvage of A being no greater than 
that of B.’’-—Firemans Fund Record. 








50 Tons] § 


100 Tons 


























200 Tons 

| Loss $483.33 Loss $350.00. Loss $700.00. TOTAL. 

| Insures. | Pays. Insures. | Pays. Insures. Pays. Insures. Pays. 

| 6$ $ . | $ 3 $ $s. 
aR ei eee. Cae el ves wes 625.00 350.00 1250.00 586.58 1875.00 936.58 
ee 483.33 483 .33 Sneath «aa Spies 241.67 113.42 725.00 £96.75 

| —_—|— — —_——_— Roe ie 

| $483.33 $483 . 33 $625.00 | $350.00) $1491.67 $700.00 $2600.00 | $1533.33 

| 
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The Pioneer German Fire Insurance Company in America 


Hlamburg -Bremen 
Sire Insurance Company 
HAMBURG, GERMANY — 


Entered United States in 1858 
Pacific Coast Department 


340 California St., San Francisco, Calif. 
MACDONALD & MILES, Managers 


AGENTS WANTED IN UNREPRESENTED POINTS 


the -— ——— 
ears 
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was 


me THE BANKERS RESERVE 
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iner The Big Central West Life 


ence 


tern Company which co-operates 
si with its Field Men. 


time 
|, he 


lich- Great Financial Strength 





reek 
Yar- 
the , 
It Kx a 
that TOTAL LOSSES PAID IN THE 
De- UNITED STATES $27,000,000 
on: Organized in 1854 


eel. United States Branch 
eit. 123 William Street - - New York 
H. N. KELSEY, Manager 














Vitt, 














LIFE COMPANY 


Reliabie, General and 
Special Agents Wanted 
for Unoccupied Territory on 
Extra Liberal Terms. 


Assets: If you want a General or 





$5,569,159.18 District Agency, write the 
ntri- Company today, stating 
Bill” Capital and Surplus: your qualifications for the 
mand $1, 160,984.21 position. 
f hay 
arter THE BANKERS RESERVE LIFE COMPANY, 
er OMAHA, NEBRASKA 
tons 


boo ITS UNEXCELLED POLICIES ARE ATTRACTIVE SELLERS 




















ice is B. H. ROBISON, President R. L. ROBISON, Vice-President R. C. WAGNER, Secretary W. G. PRESTON, Treasurer 
, 850. 
s 200 
efore i ee 
2.4166 Philadelphia Quotations spection Bureau, has been appointed special agent in sented by Paul L. Woolston, consulting actuary, and 
fe Bioren & Co. of Philadelphia reported the fol- Illinois for the American Eagle Fire. Wyoming by R. B. Forsyth, State Auditor. This was 
Com- ite wine ep Siw inmanee Medes as Ot — Ae E. Herman, Ohio State agent for the Hand- panier detailed examination of this company since its 
od by October 27: in-Hand Underwriters of London, has been appointed organization in 1886, 
y for Last State agent for the Palatine of London. —-The Atlas of London, it has been announced, will 
then Par Sale Date _ —The Detroit National Fire has been licensed in Shortly enter the field of automobile insurance and 
; MUNANC Gain cie eines curso vine duce » +10 17% 10/18/15 California, with J. L. Magee of San Francisco as gen- will apply for membership in the Automobile Con- 
more _— hire at aia al SSS 100 I1% 2/ 4/14 eral agent for California, Oregon and Washington. ference. 
Merican Union: ..-.0.5.006«0s 25 = 24 3/ 5/138 — — ; ; ; 
r ton, OMUUT OMNES. oe ccc ed nkcees 100 125 3/ 5/13 —H. O. Benedict has retired as State agent in —John L. Parham & Co, of Memphis are to man- 
; ae OIGWANE pce ccecientinnennes 10 17 5/15/12 Michigan for the Fidelity-Phenix because of ill health, | @8€ @ reciprocal to be known as the Federal Reciprocal 
or Fire Asso. of Philadelphia... 50 330 10/20/15 H. H. Thatcher, who has been State agent in Michigan iaeeatge one The organization is being promoted by 
would —! ITE ce cceccccecccces a a gine for the Providence Washington, has heen appointed his John L. Parham. 
icy of Ins. Co “ar ciitie Kemah Mee rT as ; penile successor as of December 1. —A meeting of the stockholders of the County Fire 
. " I / a.. 10 28% 10/21/15 ; 7 : 
B, the Ins. Co. of State of Penna...100 91 6/23/15 —The Merchanis National lire of Chicago has made Insurance Company of Philadelphia has been called 
0 sod Lumbermens ................. 23. 96 7/28/15 the following agency appointments in Illinois: C. J. for December 28 to consider a proposition to reduce 
Pas pashanics State t een eens eens 25 48 nhs LeMessurier, Pontiac; Thomas I’. Payne, Momence; the capital from $400,000 to $200,000. 
com- Ae ide — Sete e eens 199 — wifes fo Thomas H. Stokes, Lincoln; Simon Stoffel, West —Stephen C. Bull, local agent at Waterford, N. Y., 
» than he eal NATIONAL «+++ --see 100 50% 9/15/15 McHenry and John H. Wallace, Moline. died this week. He was born in December, 1819, and 
United Wiremens ............10 11 7/14/15 —W. K. Maxwell, State agent for Illinois, and was said to be the oldest local fire insurance agent in 
— i ei a Wilson Myers, special agent for the Hanover Fire, New York State up to the time of his death. 
4 2 : soe will look after the Southern Illinois field in place of —John L. Bleakley, formerly Insurance Commis- 
Polish Union Fire Organizing W. E. Gasaway, former special agent in that field, sioner of Iowa, is to be president of the Iowa National 
sa The Polish Union Fire Insurance Company is who has been appointed State agent in North Dakota, Fire, which is being promoted in the State, to have 
ys. reported to be in process of organization at with headquarters at Fargo. $500,000 capital and an equal amount of surplus. 
ot Chicago. It is to have $1,000,000 capital and an — PA — eke ngeper? hr —, “— 
5. 58 e . yany oO ec ing, Minn., which began business is 
6.75 an CE Oe eungten. Fire Notes in is a purely mutual company. Its officers are: 
3.33 A —The Merchants National Fire of Chicago is now President, K. Neutson; vice:president, W. J. Lewis; 
; gency Changes writing automobile fire and theft insurance. secretary, O. M. Thurber; treasurer, C. J. Sargent, 
—— 





~—T. M. Averill has resigned as Nebraska State 
agent for the New Hampshire Fire of Manchester. 


—C. H. Cowper, formerly with the Illinois In- 


—In September an examination was made of the 
Home Fire Insurance Company of Salt Lake City by 
the States of Utah and Wyoming. Utah was repre- 
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At present it operates only in Minnesota, but will 
ultimately enter the Dakotas, Iowa, [llinois and Wis- 
consin. 
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Save Yourself Time, Trouble, Mistakes 
BY USING 


The Lost Policy Certificate 


Send for sample, or $1.50 for a trial order of 100. 


CAREY & ZIMMERMAN, Cincinnati 


Endorsed by Insurance Departments, Company Officials, 
and Agents Everywhere. 
































fHigency Wants. 








STOCK CASUALTY COMPANY entering 
(Illinois, Indiana, Missouri and other States want 
State Managers. Salaried Positions. Young 
energetic men with good records and some cas- 
ualty experience desired. Address R. R. S., Care 
of The Spectator, P. O. Box 1117, New York 


City, N. Y. 








Position Wanted. — 





CHANGE DESIRED 


Young Man, age 29, wishes to locate with a Life Insurance Company, ordinary 
or industrial, where demonstrated ability is quickly recognized. 

Is just completing eighth consecutive year with large life company, five years of 
which have been spent in the field holding acting capacities of Superintendent and 
Manager. Also work of confidential nature. Making insurance his life work and 
study and can prove his capabilities. A-1 references furnished. Address “I. O., 
care of The Spectator, P. O. Box 1117, New York City, N. Y 





If there is a Casualty Company in the United States looking 
for a live claim man, there is one who is at present employed in 
the capacity of Manager of a Claim Department in a branch 
office of a large Casualty Company, who is desirous of making 
new connections for personal reasons. If interested, please 
communicate with “‘P. M.,’? care of The Spectator, P. O. Box 
1117, New York City, N.Y. 


figency Wants. 














WANTED 


An old line legal reserve Company—writing Guaranteed, 
up-to-date modern Contracts—wishes to correspond with a 
capable producer and organizer of territory for the States of 
Texas, Kansas, Tennessee and Arkansas. 

Do not reply unless you can furnish satisfactory evidence 
as to good moral character. Opportunity for the right man. 

Address ‘‘K,’’ care of The Spectator, P.O. Box 1117, 
New York City, N. Y. 








A General Agency is open 
in the State of 
PENNSYLVANIA 
For one of the best Old Line 
Companies in America. 
Write ““B”’ 

Care of The Spectator 
P.O. Box 1117, NewY ork City, N.Y. 
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The Beneficial Life— 
Has gained surplus every year from the beginning. 
Has Surplus now in excess of its capital stock. 
Has a mortality record almost without parallel. 
Has $15,000,000.00 of insurance in force. 
Has over $1,250,000.00 of assets. 
Has a record unequalled in the insurance world. 


BENEFICIAL LIFE INSURANCE COMPANY 


Home Office, Vermont Building 
SALT LAKE CITY, UTAH 
JOSEPH F. SMITH, Pres. LORENZO N. STOHL. Vice-Pres. & Mer. 




















UNIVERSAL FIRE INS.CO. 


Organizing 
749-51 Insurance Exchange, Chicago, III. 


Authorized Capital $1,000,000 














Its incorporators comprise many of the most successful Real 
Estate and Insurance Men of Chicago and elsewhere 


UNUSUAL OPPORTUNITY FOR AGENTS AND STOCK 
SALESMEN WITH SUCCESSFUL RECORDS 














EXCESS LINES AND REINSURANCE TREATIES 
ANGLO-AMERICAN FIRE INS. CO., Organized 1899 
Assets: $405,831. Policyholders’ surplus, $331,251. 
MONTREAL CANADA FIREINS.CO., Organized 1859 
Assets: $209,867. Policyholders’ surplus, $154,282. 


W.L.PETTIBONE &CO.,Agts., Newark, N.J. 





tnsurance Lawyers 














IRELAND 


GEORGE McILDOWIE & SONS. Attorneys-at-Law, Belfast, Ireland. 
Refer to Enuitab'e Life, Mutual Life, New York Life, Metropolitan, Aetna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Beltast.Cables: McI'dowie Belfast 








Prominent Agents and Brokers 








[EON IRWIN & CO., Inc., New Orleans, La. 





REPRESENTING 
Hamburg-Bremen German-American Maryland Casualty, 
Fidelity-Phenix First National Bonding Dept. 
National-Hartford ; Stuyvesant New York Plate Glass 
hoon ay om a Underwriters Concordia Continental Casualty, | 
British America A Phenix-Paris Workmen's Compensation 


EXCESS LINES SOLICITED 
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